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THE INSURANCE TRUST SCARE REVIVED. 

N connection with the story of the Pujo Committee’s in- 
| vestigation, The New York Times of December 19 printed 
a table prepared by the committee’s accountant showing the 
assets of four giant life insurance companies on December 
31, 1901, 1906 and 1911, respectively. On the basis of the 
gains shown in the periods covered the tabulation goes on 
to prophesy what the assets of these companies will be in 
1916, 1921, 1926 and 1931. This compilation, which was put 
in evidence, contained the figures of the New York Life, the 
Mutual Life, the Equitable and the Metropolitan, and was as 
follows : 











New York Mutual Equitable | Metropolitan 
Life Life Life Life 

Dec. 31.| Insurance Insurance Assurance Insurance Totals. 

Company. Company. Society. Company. 

‘ ‘ 7,723 330,473 308 74771 758) 1 048016 177 

1901... :7438,386| 352,927, 473, 771, 048,916, 
1906... 474:507.072 495,864,649] 428,662,639) 176,429,015) 1,575,523,976 
1911...| 693,415,849} 587,424,723} 504,465,808} 353,013,477) 2,138,319,857 
1916...| 895,000,000} 705,000,000} 591,000,000} 492,000,000) 2,683,000,000 
1921...| 1,097,000,000} 820,000,000} 678,000,000) 631,000,000) 3,228,000,000 
1926...| 1,299,000, 949,000,000} 765,000,000] 770,000,000} 3,783,000,000 
1931...| 1,501,000,000) 1,056,000,000} 852,000,000} 909,000,000} 4,318,000,000 




















It can be here clearly seen that the assumption is that con- 
ditions, as far as these companies are concerned, will con- 
tinue for the next twenty years exactly as they have been for 
the past ten, and that during the past ten years they have been 
uniform. Nothing could be more unwarranted. The quin- 
quennium from 1901-1906 was one of high-pressure produc- 
tion, resulting in an enormous volume of premium income. 
The period 1906-1911 has been one of entirely reconstructive 
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underwriting methods, due to the legislation limiting expenses 
and the writing of new business. These facts alone make 
prophesy as to future growth extremely uncertain. On the 
other hand, it must be borne in mind that three of the com- 
panies, if not all four, have reached an age at which the pro- 
portion of new to old policyholders is decreasing rapidly and 
will in future continue to do so, with a corresponding decrease 
in the annual increment in the asset account. This decrease 
in proportion of new to old policyholders is reflected in the 
comparison of premium income to benefits paid, which in 
several of the companies cited shows that for a number of 
years past the claims accrued and settled have exceeded the 
sums received for premiums. This fact must certainly oper- 
ate against large accretions of assets. In fact, it will tend, 
as time goes on, to decrease them from year to year instead 
of augmenting them. 

A glance at the second table, covering the admitted assets 
of the four companies mentioned, compiled by THE Specra- 
TOR, illustrates the point that the increase in assets has been 
far from steady year by year for the past five years. 

Although this tabulation does show an annual increase, 
it shows a distinct tendency on the part of that annual 
increase to fluctuate, and to fluctuate, in the main, down- 
ward. The danger of prophesy in scientific investigation of 
this sort without giving proper weight to all concomitant 
phenomena is more than apparent. 





OR a number of years past there have been occasional 
suggestions looking to the simplification of the standard 

fire insurance policy of the State of New York, but most un- 
derwriters have been averse to any change being made in the 
policy. This is not owing to their belief in the absolute per- 
fection of the form, although its adoption was a very pro- 
gressive step and its usefulness to both companies and in- 
sured has been fully demonstrated ; but rather to their objec- 
tion to the opening up of new problems for adjudication in 
the courts. Almost every point upon which dispute could 
arise in connection with the existing standard form has been 
passed upon by high, if not the highest, courts, so that either 
party to the contract can know quite closely the construction 
which a court would place upon any given provision in the 
policy form. The tendency of this knowledge is to forestall 
litigation, which latter, naturally, both parties to a contract 
wish to avoid, if it is possible to do so. While a simpler form 
of policy might be more readily and fully understood from a 
casual reading, there would surely be expressions contained in 
a new form which would be sufficiently ambiguous to afford 
ground for contest ; and these would have to be threshed out 
in court before the new form would be in as satisfactory a 
condition, in respect to immunity from litigious possibilities, 
as is the present form. However, it is likely that a measure 
providing for the establishment of a new form of standard 












































New York Per Cent Mutual Per Cent Equitable Per Cent Metropolitan | Per Cent Totals. Per Cent 
Life. Increase. Life. Increase. Life. Increase. Life. Increase. Increase. 
SE SO eer nana 474,567,673 eee 495,864,650 te 428,048,337 ike 176,429,015 ue 1,574,909,675 ja 
NN rh ian aha 494,408,808 4.1 494,177,021 | Decrease. 427,271,408 | Decrease. 198,320,463 12.4 1,614,177,700 2.4 
ae a Sn nar 557,286,671 12.7 544,940,884 10.2 462,839,118 8.3 236,927,361 19.5 1,801,994,034 11.6 
i aa aaa 599,708,286 7.2 560,122,368 2.7 479,900,419 3.6 277,107,868 16.9 1,916,838,941 6.3 
SS ord 2 Loses cos dv ods 637,876,567 6.3 572,859,063 2.2 492,245,408 2.5 313,988,334 13.3 2,016,969,372 5.2 
aS fee kd ane i 684,684,686 7.3 587,130,263 2.4 503,867,097 2.3 352,785,890 12.3 2,128,467,9 5.5 
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policy will be introduced in the New York Legislature during 
its next session, and it is possible that a form has been, or will 
be, devised which can well supersede the old one, and which 
will present a minimum risk of producing litigation. E. R. 
Kennedy, of New York, who took a very active part in the 
construction of the present New York standard policy, while 
not assenting to the condemnation of the form by W. B. EIli- 
son, who is fostering the movement for a new form, admits 
that it might be improved, and also that he knows how it could 
be improved in some respects. Mr. Kennedy holds that if it 
is now desired to adopt a new standard form, the latter should 
be adapted to use throughout the country, and that the New 
York Board of Fire Underwriters, which did such excellent 
work in drafting the present form, should be charged with 
the task of constructing the new one. 





HILE some fire insurance companies have had unfor- 
tunate experiences during the year now practically 
closed, there is reason to believe that many of the larger and 
more progressive companies have met with satisfactory re- 
sults in their underwriting operations, and that the business, 
as a whole, has yielded a reasonable profit. It is to be hoped 
that the five remaining days of this year will not contribute 
enough losses to place the balance on the wrong side of the 
ledger. 





AST week a number of representatives of employers and 
L employees met in New York city to consider a draft of 
a workmen’s compensation bill, which it is proposed to sub- 
mit to the next session of the New York Legislature. One 
feature presented in behalf of the employees was a demand 
for a State insurance fund:to administer the act. This im- 
mediately aroused opposition, and a vigorous discussion en- 
sued, at the conclusion of which the best of the argument 
rested with the employers. It was pointed out that business 
conducted by the State showed increased cost as compared 
with the operations of private institutions, and that, so far 
as workmen’s compensation was concerned, more satisfac- 
tory results would be achieved through the media of local 
mutual associations and stock companies. For some time 
past there has been more or less agitation concerning the ad- 
visability of the State taking over various branches of the 
insurance business, and in the case of one or two States such 
a department has actually been established. Whether or not 
the agitation will die down is a moot question, even so con- 
servative a man as the present Superintendent of Insurance 
of New York having expressed the fear that the movement 
for State insurance is stronger than the insurance companies 
imagine. In any event, it is a question worthy of careful 
attention, although the weight of experience would seem to 
be against it. The present high standing of insurance in the 
United States is due to private enterprise, and yet the path- 
way to this success is lined with the wreckage of hundreds 
of institutions of all classes, many of which started under 
most favorable auspices. In undertaking to transact insur- 
ance the State would be confronted with the same problems 
which have resulted in the failure of so many companies, and 
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in the not improbable event of excessive losses and high ex- 
penses all the citizens of the State would have to contribute 
through additional taxation in order to wipe out deficits. Pri- 
vate insurance companies by their own initiative have met 
the ever-increasing demand for new forms of insurance, and 
have conducted the business at a margin of profit which would 
scarcely be appreciable if spread among those protected by 
their contracts. 


LIFE INSURANCE TOPICS 














THE MIDDLE STATES. 





Manhattan Life Officals Hold Conference with 
Superintendent Emmet. 


The officers and some of the stockholders of the Manhattan Life of 
New York held a conference with Superintendent Emmet of the New 
York Insurance Department last week relative to the attitude he had 
taken toward the new element which has obtained the controlling inter- 
est in that company by the recent purchase of stock by the interests 
headed by T. E. Lovejoy of Montgomery, Ala., president of the Mont- 
gomery Banking and Trust Company of that city. The syndicate is un- 
derstood to have paid $275 a share for the stock which has a par value 
of $50, and on which a dividend of nineteen per cent was paid last year. 
The change in the control of the company was announced several weeks 
ago, and confirmed by President Morris W. Torrey, who is a personal 
friend of Mr. Lovejoy. Col. E. E. Greene, the Texas general agent, who 
received a notice to the effect that his contract with the company would 
be canceled, owing to his activity in an alleged plan to gain control of 
company in order to elect him president, has been reinstated. Col. 
Greene is not connected with the new management, it is said. The new 
stockholders are prominent business men of the country who have 
bought the stock as an investment, and propose to co-operate with the 
present management in furthering the interests of the company. 





Pensions and Death Benefits for Bank Employees. 


The National City Bank of New York has announced a system of pen- 
sion, death benefits and gratuities for the officers and employees of that 
institution, numbering more than 450. The bank assumes the entire 
expense of the system. The pensions are calculated on the basis of 
two per cent of the average salary for three years immediately pre- 
ceding retirement, multiplied with the number of years in service, the 
maximum not to exceed sixty per cent of such salary, or the sum of 
$5000. Death benefits provide for an amount equal to two years’ salary 
of officers and employees, not to exceed $10,000. On the death of a 
pensioner twice the amount of the annual pension which he had been 
receiving is to be paid to the beneficiaries. 





—The Reliance Life of Pittsburg wrote more paid-for business during Novem- 
ber than any other month in the history of the company. The accident depart- 
ment also exceeded any previous month in paid-for business, 


—The assessments on the home office and other property of the Prudential of 
Newark in that city have been reduced about $175,000 on property valued at 
$15,000,000. The reduction follows the appeals on Broad, Market and Bank 
streets, Newark. 


—The New York Insurance Department has started an examination of the 
Metropolitan Life of New York and the Nederland Life of Amsterdam, Hol- 
land. The Nederland does not write business in this country, but it collects 
about $100,000 annually in premiums in the United States, and for this reason 
the examination is made. 

—During November the New York Life of New York paid to living policy- 
holders and beneficiaries in death claims, cash values and annuities $4,631,113. Of 
this amount $2,552,511 was paid to 4202 living policyholders, and $2,078,601 was 
paid to beneficiaries of 615 people who died. More than 9500 applications for 
new business were received by that company, and over 102,000 renewal premiums 
were paid, 











—The Northern Assurance Company of Detroit, Mich., continues to make 
good progress, and is growing in a thoroughly consistent manner. At the end 
of November it possessed assets of $512,607, a surplus of $129,296 and insurance 
in force of $8,757,506. These figures indicate gains for the year of $105,000 in 
assets, and $1,848,214 in insurance in force. 
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THE WEST. 


LIFE REPORT OF WISCONSIN INSURANCE DEPARTMENT. 


Commissioner Ekern Goes Deeply Into Fraternal Insurance. 


Fraternal insurance is the main topic discussed in the life report of 
the Commissioner of Insurance of Wisconsin, just issued. In view of 
the situation of fraternal societies and the resulting agitation, the Wis- 
consin Department has given special attention to this subject for some 
time. The report begins by calling attention to the importance of fra- 
ternal insurance, showing that over a quarter of a million certificates 
held in Wisconsin insure almost one-third of a billion of dollars, as com- 
pared with less than one-half of that number of old line policies insur- 
ing about one-fifth of a billion of dollars. It states that more than 
one-half of the families of the State are in a greater or lesser degree 
dependent upon fraternal insurance. The report then goes on to say: 





Fraternal insurance is the protection of men of small or moderate 
means. Especially with the younger members, it is often the only thing 
that, on the death of the husband, stands between the family and de- 
pendency. This subject is too large and too vital to the welfare and 
happiness of millions of men, women and children to be treated lightly. 
To say that fraternal societies are temporary, that their plans are based 
upon misunderstandings, or are an attempt to get something for noth- 
ing, is to confess a total lack of understanding of what these societies 
mean. The great mass of men who depend upon this insurance are 
actuated by a sincere desire to protect their families to the greatest 
extent they can afford. 

The State can undertake nothing more important than to aid in mak- 
ing it certain that these contracts will be sacredly fulfilled. The benefit 
of such work will go to the great mass of the people. Taken together, 
their interests are large. Separately, no member can afford the time 
and money needed for the investigation and protection of his rights. 
There must be a patient and painstaking effort to bring about an under- 
standing of what must be done that death claims may be paid, and to 
aid in formulating practicable plans to that end. The State exists to 
meet just such problems, and members may properly look to it for this 
service. 

The situation of societies is discussed and attention is called to the 
difficulties thus: 


There have been many raises in rates where those seeking improve- 
ment merely asked for increased contributions without any definite plans 
as to how such increased contributions would assure the future pay- 
ment of all the contracts. Members naturally objected where it did 
not appear that such increase was necessary to pay current death claims 
or that their positions would be bettered. 


As a condition for improvement, the report says: 


There must be contributed by or for each member each year, to meet 
the death claims of the year, an amount proportionate to his chance of 
dying during the year and to the society’s loss by such death. This im- 
mediately does away with deficits or drains caused by the fact that the 
old men pay too little, and adjusts all inequalities or discrimination in 
the contributions as between the older and younger members. 

The other essential is that any member’s overpayment, after making 
his contribution to the death claims for the year, shall be saved and 
held for his benefit alone. This means that no member shall be called 
on to contribute too much to the current death losses for any year. 
If the amount of this overpayment has been calculated according to the 
definite death rate shown by some recognized table of mortality and 
specified rate of interest, it provides a reserve which, if maintained 
through the life of the member, absolutely guarantees that the certi- 
ficates will be paid at death. 

Temporary Increase Wrong.—Any increase of rates on any other basis 
is merely increasing the inequality between the younger and older mem- 
bers and putting off the day when there will have to be a final adjust- 


- ment or a dissolution. Such a temporary increase is absolutely wrong 


in that it merely asks the younger members to increase the overpay- 
ments for which they receive no accounting nor probability of benefit 
to themselves. 





Home Protective Life of Indianapolis to Incorporate. 

The Home Protective Life of Indianapolis, Ind., will shortly file arti- 
cles of incorporation in that State, with a capital of $200,000. The 
company proposes to do a life business. J. B. Lloyd, H. W. Shirley and 
Claud Armstrong are directors. 





Union Life of Chicago. 


The stockholders of the Union Life of Chicago, after considering a 
number of mergers and reinsurance offers, have decided to push the com- 
pany on its own resources, and plans to make an active compaign for 
business were perfected instead. A pledge was made that more than 
$25,000 will be added to the surplus to make this plan possible. W. T. 
Hall, who has been president since the reorganization a year ago, was 
elected vice-president and general manager. EH. P. Strandberg of Chi- 
cago, a contractor, was elected president, and E. C. Schieff treasurer. 
L. 8. Hall resigned as secretary and L. P. Kuhn was elected to suc- 
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ceed him. E. M. Metcalf of Kansas City was re-elected first vice-presi- 
dent. 





Union Pacific Life Insurance Company, Portland, Ore. 


A dispatch to THE SPECTATOR from Mark T. Kady, president of the 
Union Pacific Life of Portland, Ore., relative to the litigation between 
that company and the Oregon Insurance Department, says: 


Insurance Commissioner refuses to submit without oral argument the 
case he appealed to the Supreme Court, in which the Union Pacific Life 
obtained judgment and decree against him in the Circuit Court upon a 
writ of mandamus to issue a license. His counsel, the attorney general 
and the company’s counsel are all willing to submit to the demands of 
the Supreme Court, which is away behind in its business, to have the 
case advanced upon its calendar upon a printed brief, without oral 
argument. A stay of execution may not be granted. 





Bankers International Life to Reinsure Life Business. 


The officers of the Bankers International Life of Denver, Col., have 
been authorized by the directors to arrange for the reinsurance of its 
life business. This announcement was made following a meeting of the 
officers of the company and officials of the Colorado Insurance Depart- 
ment, at which time it was developed that the company had a surplus 
of less than $5000, which was decided to be sufficient. The company 
was refused the reinstatement of its license, which was suspended last 
August. It has more than $500,000 of insurance in force, all of which 
was written in less than a year, and it has not sustained a loss. It will 
continue to write health and accident insurance, 





—William J. Lonergan, who has been with the Prudential of Newark for 
fourteen years, has been elected vice-president of the Public Savings Life of 
Indianapolis. He was recently stationed at Saginaw, Mich. 


—Joseph I. Behling has been appointed general agent of the Northwestern 
Mutual Life of Milwaukee for Southeastern Ohio, with headquarters at Columbus. 
He succeeded the late S. H. Marvin, who had been general agent for years. 

—J. Q. Riddle, treasurer of the Universal Life of Cleveland, died Friday last 
as a result of an attack of heart trouble. He was formerly a member of a large 
wholesale hardware firm, and had been active in the life insurance business only 
a short time. 

~—Conservation Commissioner E, E. Rittenhouse, of the Equitable Life of New 
York, will deliver an address at the meeting of the American Association for the 
Advancement of Science, in Cleveland, on January 3, on the subject of “The 
Upward Trend of Mortality in Middle Life and Old Age.” 

—The Detroit Life of Detroit has written more than $5,000,000 in business 
since the company was organized, and of this amount $3,000,000 was written 
since January 1, 1912. From the amount of new business being received it is 
believed that by the end of the year $5,250,000 will have been written, 

—The Federal Life of Chicago reports that so far this year 6,140,000 applica- 
tions have been received, against 3,650,000 last year, and in first-year premiums, 
$127,000, against $66,000 last year. In renewals, $538,000 was received, against 
$444,000 last year. In every month this year it has shown a gain over the pre- 
vious month of 1911, with September, 1912, as the banner month over any since 
organization, 


—Charles L. Vieman, Michigan State agent for the John Hancock Mutual 
Life of Boston, will retire on January 31, 1918, after having rounded out 
twenty-five years of active service. Charles A. MacAuley, general agent at 
Peoria, Ill., will succeed Mr. Vieman, and Samuel C. Rosenberg, for many years 
with the Indiana agency staff, and for several years traveling auditor, has been 
made general agent at Peoria. 

—The Peoria Life of Peoria, Ill., will issue after January 1, 1913, a guaran- 
teed monthly income policy. The minimum policy, which is for $2500, will pay 
$100 at death and $10 a month for a period of twenty years. No maximum 
limit is placed. This policy, which will include a disability clause and be issued 
on the whole life, non-participating plan, will be open to insurable risks between 
the ages of twenty and sixty-five. An important feature is that after the policy 
becomes a claim by death the monthly income will be increased by dividends 
from interest earnings. The rate for a $10,000 policy at age thirty-five is 
$165.32. 





THE SOUTH, 





Cosmopolitan Life of Atlanta to Reorganize. 


At a meeting of the stockholders of the Cosmopolitan Life of Atlanta, 
a committee of twenty was appointed to devise a plan of reorganization. 
Hon. Paul B. Trammell, vice-president of the company, was appointed 
the active head of the committee. The receivership suit against the 
company has been dismissed by Judge Bell in the Fulton Superior Court, 
and the affairs of the company have been turned over to the Georgia 
Insurance Department. The directors of the company have authorized 
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a reduction of capital stock, and it is probable that it will be decreased 
to $200,000 or $250,000, in which event the surplus will be more than 
$100,000. The Insurance Department has agreed to the plan of reorgani- 
zation if worked out satisfactorily. 





Points Out the Evils of Rebating. 


The third and fourth letters of a series have been sent to the agents 
of the Amicable Life of Waco, Tex., by President Artemas R. Roberts. 
He warns agents that on any act of misrepresentation relating to a 
policy, the company stands ready to cancel the agency contract, and 
points out the necessity for proof of no attempt to misrepresent by at- 
taching the receipt for the policy signed by the policyholder at the time 
of delivery. Letter No. 4 points out the evils of rebating, saying in con- 
clusion: “I beg of you to resign your agency with this company rather 
than give a rebate to anyone; thus preserve your manhood and good 
name.” 





—Data have been putin the hands of the Commonwealth’s Attorney of Jefferson 
county at Louisville, Ky., upon which indictments are expected against rebaters 
of life insurance premiums. Action by the Insurance Commissioner in securing 
evidence followed a request from Louisville managers. 

-~-Alderman Henry C. McCain, representing the First Ward in the Little 
Rock City Council, has been selected by State Auditor-elect John M. Oathout as 
Insurance Commissioner of Arkansas to take effect when Mr, Oathout is inaugu- 
rated about January 14 as successor to State Auditor John R. Jobe. 

—W. D. Ratliff and F. E, Gunter, general agents at Jackson, Miss., for the 
Penn Mutual of Philadelphia, have become associated with P. C. Ratliff in the 
management of the Birmingham, Ala., general agency under the firm name of 
P. C. Ratliff & Co. Mr, Gunter will have charge of the field work of the agency. 

—A special meeting of a committee of directors of the Tennessee Life of Nash- 
ville to receive stockholders’ proxies voting on the reinsurance of the company 
among other questions to be considered, will be held December 27. Several com- 
panies are understood to have made bids for the business. At a meeting held on 
December 3 a committee was appointed to receive the proxies for this meeting. 
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ASSOCIATION OF LIFE INSURANCE PRESIDENTS. 


Report of the Health Committee. 


That the Association of Life Insurance Presidents will concentrate its 
endeavors along health reform lines in a movement for the enactment 
and enforcement of adequate vital statistics registration laws in the 
United States is disclosed by the report of its health committee, adopted 
by the association at its recent sixth annual convention. This report, 
which was presented by Chairman F. W. Jenkins, president of the Se- 
curity Mutual Life of Binghamton, N. Y., has now been given out for 
publication. 

The work of the association will be largely in co-operation with the 
United States Census Bureau, which is advocating a standard form of 
registration throughout the country, and with the constituted authori- 
ties of those States where there is not adequate registration at present. 

The report is signed by all of the members of the health committee, 
who, besides Chairman Jenkins, are as follows: J. R. Clark, president 
Union Central Life, Cincinnati, Ohio; W. F. Dix, secretary Mutual Life, 
New York City; J. L. English, vice-president Attna Life, Hartford, 
Conn.; John K. Gore, vice-president and actuary Prudential, Newark, 
N. J.; Dr. A. S. Knight, medical director Metropolitan Life, New York, 
and Edgar S. Scott, president Franklin Life, Springfield, Ill. 

The report, which was unanimously adopted by the association, is in 
part as follows: 


NEED FOR BETTER VITAL STATISTICS. 


One of the most important and world-wide movements of the present day is 
the concerted attack on uncleanliness and disease. It is not limited to our own 
country and people; it is directed against no one disease, but against all the ail- 
ments which flesh is heir to. It is all the more irresisible because it comes from 
so many different angles. This war is being waged with ge ngs | increasing 
energy. The medical profession has worthy allies in many other branches of 
science, in jor = gg and among business men and business institutions. 

Diseases which a few years ago constituted well-grounded cause for alarm 
because of their contagious character and high mortality have been brought under 
subjection and practically eradicated. Medical science has discovered new meth- 
ods of treating still other diseases so as greatly to reduce their severity and con- 
sequent high death rate. 


rom a layman’s, as well as from an economic viewpoint, the most interesting 
and important achievements have been the discoveries for the prevention of 
disease. 

It has been the ambition of this association to bear a modest part in this great 
movement and to lend a helping hand toward the conservation of human life. 
While the association is not organized primarily for such purposes, yet every 
thinking person must admit that they have a direct relationship to the business in 
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which the members of the association are engaged, and consequently are pro 
subjects for the consideration of the association oa , " , siete 
very policyholder is directly interested in the actual mortality experienced 
by his company, and is indirectly interested in the hygienic condition of the com- 
munities in which all the policyholders live, and from which future accessions to 
membership must be obtained. listed 
One of the serious questions which we have repeatedly asked ourselves has 


been: ‘‘What can we do best and how can we best do it?” Some of our mem- 
bers have thought that a general campaign of education by the way of public 
addresses and through the public press was about all that we could do. Others 
have suggested that the association should apply itself more particularly to the 
betterment of local hygienic conditions, taking some particular place or places as 
typical of others in which to make the initial move; still others have thought that 
the association should select some disease, as typhoid fever, and for the time 
being concentrate all our batteries on it. 

When there is so much to be done and so great a field in which to do it, it is 
a most difficult task to determine what to attempt first. It matters not how 
much the National an State Governments and independent societies and organiza- 
tions may do, the actual results, whether applied to the cleaning up of towns and 
cities, the furnishing of water and milk to the individual consumer free from 
bacteria and harmful germs, or to the prevention or healing of diseases, must be 
local in character and must be brought about largely through local sentiment, 
working through local people. 

The important question, then, is ‘How can local public sentiment be aroused 
sufficiently to accomplish these results?” 

A year ago an appropriation was made by the association to be used in securing 
additional assistance in connection with the work of its health department. In a 
general survey of so broad and varied a field no one phase of the work appeared 
to offer an especially favorable opportunity for making a successful attack with 
the money available. * * * 

It is more difficult to get a community to make war against some disease 
which, notwithstanding its high mortality has been of long standing, than it is to 
induce the same people to take up arms against an uncommon disease much less 
dangerous. One mild case of smallpox in an adjoining county will cause more 
alarm than a dozen cases of malarial or typhoid fever in the immediate com- 
munity. In many places, especialy in the South, the inhabitants appear to be 
ignorant of the fact that they unnecessarily suffer severely from malaria and 
other diseases incident to improper sewerage and impure cisidas water; they 
are indignant if told that their mortality from such causes is in excess of that in 
similar communities elsewhere. 

If we can, by official statistics, convince any community that it is an unhealth- 
ful place in which to live, and that such fact will be common knowledge, the 
local inhabitants will apply the remedy. Publicity is the most effective weapon 
that can be employed; it is a greater agent in any reform than mere mandatory 
legislation. * * * 

The most valuable asset of a man, a family, or a community, is good health. 

The total population of a nation is the aggregate of many single units. It 
follows, therefore, that our problem is with the individual. If he is suffering 
from a disease and his neighbors are dying, or have died, from the same cause, 
we must be able to find him before we can cure him or remove the cause. This 
cannot be done without reliable vital statistics. 

The difficulty of securing necessary legislation in some States is well known. 
The National Government and the hentia Medical Association, among other 
agencies, are striving to secure adequate and uniform laws in all the States. * * * 

Vital statistics kept by cities and counties without regard to standard forms 
making somperees possible have proven to be unsatisfactory. It is common 
knowledge that well-managed life insurance companies will not accept risks in 
sections known to have excessive mortality. Every company properly spends 
time and money to determine in advance those parts of the country which have 
an abnormal death rate. Prior investigation is more economical than the pay- 
ment of death claims on policies imprudently issued. Reliable information should 
be available from the oaiile recoran, (7. 7? 

Your committee believes that it is within the province and within the power of 
the association materially to assist in the passage and enforcement of proper laws 
for the securing of vital statistics in the United States, and that such work is 
both tangible and important. ‘etd 

We recommend, however, that for the present the association give particular 
attention and such assistance as lies within its power to the passage and enforce- 
ment of proper and ey laws for the registration, preservation and compila- 
tion of vital statistics, and that a reasonable sum of money be expended for such 
purposes. 





Neil D. Sills Plans Extensive Trip. 


LOUISVILLE, December 23.—Arrangements have been made by the 
Louisville Association of Life Underwriters to entertain Neil D. Sills, 
president of the national association, at a dinner at the Pendennis Club 
January 20, the date of the annual meeting of the association. Mr. Sills 
has advised underwriters of plans for a trip through the South and West 
beginning April 1, and consuming two months. He will go as far as the 
Pacific Coast. 





Annual Dividends on Life Insurance Policies. 


The dividend clauses in annual dividend life insurance contracts, al- 
though in a general way similar, at the same time present differences 
of detail which cannot be exaggerated in their importance to the policy- 
holder. In the tabulated analysis of the dividend clauses of the several 
companies which appears on the next page, it should be noted that the 
principal variations occur in the first two columns. As regards the latter 
the obligation to pay the next premium before drawing dividends must 
be taken to apply in the case of first dividends, although a few companies 
do require it throughout the life of the policy. 





—Albert G. Hancock of Baltimore has been appointed general agent for Dela- 
ware, Maryland, Virginia, West Virginia and the District of Columbia for the 
British America Assurance of Toronto. 

—The Assurance League of New York, a fraternal beneficiary association, has 
been merged with the Order of the Goldén Seal, also a fraternal, with head- 
quarters at Richmond, Va. The merger papers have been approved by Commis- 
sioner Button of the Virginia Insurance Department. About 1000 new members 
will be added to the order of the Golden Seal by the acquisition of this fraternal. 
It recently took over the Jewelers Society of New York, 
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ANNUAL DIVIDENDS ON LIFE INSURANCE POLICIES. 
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METHOops. 
| Payable Payment 
NAME OF COMPANY. | End of of Next Remarks. 
| Year Premium. Premium Accumula- 
Cash. Reduction.| Additions. tions at 
‘ Interest. 
PR TE io pia so wed oes he ae es 1 No Yes Yes Yes Yes, 3% If no election is made, premium reduction applies; if premium 
é , ; s is not paid dividend is paid in cash. 
American Life, lowa............ 2 Yes Yes Yes Yes Yes, 344% | In case of failure to notify company of selection within 31 days, 
k i dividend will be paid in cash. 
Bawimete THe. .' 6.36 eee ee ool 2 Sy Yes Yes Yes 5) sted 
Bankers Life, Iowa....,........ 2 Yes Yes Yes Yes Yes, 344% | Unless insured elect otherwise within 3 months, dividends are 
: 5 2 : applied to purchase paid-up additions. 
Bankers Reserve, Nebraska.... . | 3 Yes Yes Yes Ves, 3% Dividends paid in cash unless otherwise elected within 3 months. 
po) 8 Sere ee | 1 Yes Yes Yes Yes, 3% If no election be made prior to policy anniversary, accumulation 
| . ; option is applied. 
Boston Mutual.............. 2 Yes Yes Yes Ves Yes If no election be made prior to anniversary of policy dividends 
i , 7 ; it are held under accumulation option. 
ears fake TOR EEA Se. 3 Yes Yes Yes Yes, 34%% | If no election be filed within 3 months company applies dividend 
3 ‘ at | . : ‘ to purchase paid-up additions. 
Central Life, Illinois........... | 2 Yes Yes Yes Yes Yes, 344% | Dividends payable in cash unless election is made within 3 
J : . months of notice. 
Central States, Indiana.......... | 2 Yes Yes Yes Yes Yés, 3% Unless otherwise elected in writing dividends payable in cash. 
: . | ry r . 
CO Gs Bo aera ie Fe | 2 Yes Ves Yes Yes, 34% ae - okanens granted, unless other election is made within 
| 3 months. 
Columbus Mutual.............. | 2 Yes Yes Yes Yes Yes, 34% | Unless otherwise elected within 3 months dividends will be 
f ) ; : : 4 ‘ applied to purchase paid-up additions. 
Commercial Life, Indiana....... 2 Yes Yes Yes Yes Yes, 34% Unless otherwise elected dividends are held under accumulation 
a . , yr r 21/40 option. 
Connecticut General........... | 1 Yes Yes Yes Yes, 34% | Unless written notification is made to the contrary dividends 
: ‘ are used to reduce premiums. 
Connecticut Mutual........... 1 Yes Yes Yes Yes be. ag? sag Cash dividends paid unless otherwise elected within 31 days 
an 
Continental L. I. and I.......... a Yes Yes Yes Yes, 34% Company sunbes selection unless insured elects option within 
| month. 
Empire Life, Georgia......... 2 Yes Yes Ves Yes, a 
Equitable, New York.......... i | Yes Yes Yes Yes, 3% Unless otherwise elected within 3 months, dividends are applied 
coe | to purchase paid-up additions. 

Hauitable, 1oW@.........++++-- 2 } Yes Yes Yes Yes Yes, 334% Dividends paid in cash unless otherwise elected within 3 months. 
ee eee } 1 | es Yes Yes Yes Yes, 3% Uae sehen. elected within 3 months paid-up additions 
| wi e granted. 

clo. i uthicreig etna e 6664 1 | Yes Yes Yes Yes Yes, 3% Dividends payable in cash, unless insured elects otherwise. 
IS io atc pee Saree ccenesee 1 | ore Yes Yes Yes Yes, 3% Dividends applied to purchase paid-up additions unless insured 
| elects otherwise within 3. months, 
German Mutial. ...i5.. 60sec ces. | 2 Yes Yes Yes Yes be nn Paid-up additions unless other option is chosen within 3 months. 
| than 3% 
COS Cre ] | Yes Yes Yes Yes Yes, 3% 
Home Life, New York.......... 1 | Rey Yes Yes Yes Yes, 3% Paid-up additions purchased unless contrary option is elected 
H within 3 months of notice. 
ee OMMNN o 5. Se case oes. a) l | Yes Yes Yes Yes Yes, 3% If no election be made dividends are held to accumulate. 
Oe SS eee | 1 Yes Yes Yes Pe F Yes, 34% 
MMMM les ae ph eraite ht 5 000 6 <4 2 ARE Yes Yes Yes Yes 
Or eee 1 Yes Yes Yes Yes Yes ve otherwise elected, dividends are held to the credit of 
policy. 
Lincoln National............... 2 Yes Yes Yes Yes, 334% 
ET ree Tree 1 Yes Yes Yes Yes, 3% Unless otherwise elected within 3 months, dividends are applied 
: to purchase paid-up additions. 
Maryland Life... 2... .secseeree 1 Yes Yes Yes Yes Yes, 344% | Divi ende held subject to accumulation unless otherwise elected 
| within ¢ ays. 
Massachusetts Mutual.......... 1 Yes Yes Yes ™/™ nn If no election contrary be made dividends held to accumulate. 
an 
Minnesota Mutual.............. 2 Yes Yes Yes Yes, 3% Unless ~ aca is made within 3 months dividends are paid 
in cash. 
ER Ee 1 Yes Yes Yes Yes Yes, not less | Unless election is made within 1 month dividends are held as 
F than 3% interest-bearing deposit. 
OWED OMENS. oc voces cvcekenes 2 Yes Yes Yes Yes Yes Dividends paid in cash unless otherwise elected. May also be 
| used for an accelerated endowment but not if applied for 
additions and vice versa. 
EMM cs acccintaey sicedek Ci? 1 Yes Yes Yes Yes, 3% Unless otherwise elected within 3 months dividends applied to 
| purchase paid-up additions. 
NE iy. of 6 ¥'0' dna. 0180:3 1 Yes Yes Yes Unless alae elected within 1 month dividends are paid 
in. cash. 
SER eT Tee 1 Yes } Yes Yes Yes Yes, 3% Unless other option be taken before anniversary dividends are 
} held to accumulate. 
New Vork Life......::-++esess: | Ves Yes Yes Ves, 3% Unless otherwise elected within 3 months accumulation option 
| is automatic. 
Northwestern Mutual........... Yes Yes Yes be “oe Unless otherwise elected dividends are paid in cash. 
| | than 
Northwestern National.......... r | } Yes Yes Ves, at Yes, 34% Unless otherwise elected within 3 months dividends are paid 
company’s in cash. 
option 
EEE SELLE CE , Yes Yes Yes es Unless other settlement is selected paid-up additions are 
| automatic. 
SS Pe re ee ree ee 2 Yes Yes Yes Yes, not less | Unless other choice is made dividends will be applied to 
| than 3% ment of premiums if such be due, otherwise held to accumulate. 
Pacific Mutual................- | Yes Yes Yes Yes, not less | Paid-up additions granted unless other selection is made within 
} than 3% 3 months. 
Pean Mutual. .......--00..00-- 2 oe Yes Yes Yes Yes, 3% If no other option is selected dividends shall be paid in cash. 
Peoples Life, Indiana........... 1 Yes | Ves Yes Yes Yes, 3% iy 
Philadelphia Life............--- we Bigot oe Yes Yes Yes Yes, 314% | If no other option is selectedfdividends may be withdrawn in cash 
Phenix Mutual.............--- 1 No | Yes Yes Yes Yeu least | Dividends paid in cash unless otherwise elected. 
| | 3% 
Pittsburgh L. and T........... 1 | Yes Yes Yes Yes, 344% | Unless otherwise elected within 3 months dividends are applied 
to purchase paid-up additions. 
0 Sree 2 Yes Yes Yes Yes ia Unless otherwise requested dividends are paid in cash. 
Provident L. and T..........--- 1 on Yes Yes Yes Yes, 3% If no option be selected within 31 days dividends apply auto- 
matically to purchase paid-up additions. 
DN ic dic aden vee e veee cess 2 Yes Yes Yes Yes, 3% Unless elected otherwise within 3 months dividends accumu- 
| late to the credit of the policy. 
Register LL. and A.......--2.++: 1 } Yes Yes Ves Ves Ves, 34% 
Reserve MP hn Sst Lia aeta dv eine 2 bees Yes Yes Yes Ves, 344% | Unless other election is made dividends are held to accumulate. 
ME ris ee cS tebe sce re es 3 | Yes Yes Yes Yes, 344% | Unless  aalapcan elected within 3 months dividends are payable 
in cash. 
Security Mutual, New York..... 1 Yes Yes Yes Yes, 344% | Unless otherwise elected within 3 months dividends are applied 
"a ‘ ‘ je mi Yes, 34% to purchase paid-up additions. 
uthern States, Ga.........--- es es es es, 0 
NC 5 sian ck wisle e420 0 2 Yes Yes Yes Yes, 3% Unless otherwise elected dividends are held to accumulate. 
State Mutual, Massachusetts. ... 1 Yes Yes Yes Yes, at not | Unless other election is made before policy anniversary dividends 
| less than 3% are held to accumulate. 
State Mutual, Georgia.......... 1 Yes Yes Yes Yes, 34% oy peed ar elected within 2 months dividends are held 
Mf © accumulate. 
Bea ae 1 Yes Ves Yes Yes Yes, 3% Unless other pe ete is chosen dividends are applied to purchase 
paid-up additions. 
MU PMOMOS. oo cc cece ccccores 1 Yes Yes Yes Yes Yes, 3% — elected dividends are applied to purchase 
a ons. 
U. S. Annuity and Life.......... 2 Vis Yes Yes Yes Yes, 3% Unless otherwise elected dividends are paid in cash. 
MES cians bb¢s 05 bscoe¥s es eee aR 
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An Unnecessary Examination. 


A burly ironworker, over six feet tall and proportionately well built, 
was an applicant for a policy in one of the Eastern industrial companies. 
Hs was an Irishman and a good, husky specimen. The agent sent him 
to the local medical examiner one evening. It was the month of Janu- 
ary and the wind and snow were so formidable as to keep most people 
off the streets and to tie up the trolley lines. After the usual ques- 
tioning on the part of the doctor, the Irishman was requested to remove 
his coat, vest and shirt, in order to give free access for an examination 
of his heart and lungs. He did this more or less distrustingly, showing 
in his eyes that he was none too pleased with these ‘“‘monkey shines.” 
Before the doctor had time to go on with the examination, however, it 
was announced that a man wished to see him immediately upon an 
urgent case. The doctor made due excuses to the ironworker and 
stepped into the waiting room. When his business there was finished 
he returned to the office. But, to his astonishment, the Irishman had 
vanished. To add to the mystery, his clothes were still lying on a chair 
just as he had left them. The doctor, thinking that the man was pos- 
sibly eccentric or of a humorous mood, made a thorough search of his 
house from cellar to garret. Beginning to feel nervous for the Irish- 
man’s safety, the doctor was about to telephone the police when a ring 
came at the door. The doctor opened it, admitting a blast of snow and, 
at the same time, the Irishman. He was hatless and shirtless and was 
covered with snow from head to foot. The doctor fairly pulled him into 
the hall and commenced brushing him off. ‘Why, Mr. Maginnis,’’ he 
exclaimed, ‘‘what is the trouble? What has happened?’ “Sure, now, 
doctor,’”’ said Mr. Maginnis, reassuringly, ‘‘don’t get excited over me. 
I just thought it wor a good chanst to skip around to the Dutchman’s 
and have a glass of beer!”’ 





System—A Lesson for the Industrial Agent. 


We hear a great deal these days about system in business. It seems 
to be the underlying feature and, in fact, the mainstay of the structure 
of a business organization. Large corporations, chief among which 
figure the insurance companies, spend thousands of dollars every year in 
their efforts to bring their business upon such a thoroughly systematized 
basis that all possible waste time, exposure and energy is eliminated, 
and that every operation is a move forward. So close do the well- 
known companies figure their expense ratio, and so sharply is every 
detail defined, that one may readily appreciate the force of the offer 
that was made to an ambitious young man in the executive offices of 
one of these great companies, when he was asking promotion of his 
chief. The young man earnestly requested the executive to outline some 
plan that he might follow, some goal for which he might strive, in 
order to really distinguish himself in the eyes of his superiors, and to 
make at least appreciable steps toward a good increase in salary. His 
chief replied, without any hesitation: “Show us how we can save one 
per cent of our yearly expense, and we will gladly put you in a $10,000 
position.” He might as readily have said, “Show us an improvement 
in our system.” 

The life insurance companies, and especially, perhaps, those com- 
panies which have to handle the enormous detail of industrial insurance, 
are constantly experimenting with new systems along one line or an- 
other, both in field work and in home office routine. The more easily 
details are handled the more one operation dovetails with nicety into 
the other, forming a perfectly constructed whole, the greater will be 
the success of the company. 

There is hardly ever an exception to the rule that a business house, or 
a commercial enterprise of any sort, which goes to the wall was forced 
there as a result of its careless and shilly-shally business methods— 
its lack of system. 

We speak of system as it applies to the operation of large insurance 
companies, for, taken in that light, it will perhaps be most familiar to 
the industrial agent, but from his own experience and from his own 
reading he must know that great generals have won their famous bat- 
tles by a well thought out plan, great men have become great through 
following out some line of effort with dogged persistence, and great 
enterprises, such as, for instance, the Panama Canal, have been put 
through by a steady, systematic drive at the task. Then, too, in the 
field of sport, while some games have been won by a “fluke” and not 
by sheer merit, yet those cases are rare, and in 999 cases out of 1000 
concerted action in following out a system, carefully planned out before 
the game, was the principal factor in the victory. 





298 








[Thursday 


What we say here is simply a brief sketch of the idea—just enough of 
an outline to give the man on the debit, we hope, a chance to enlarge 
and develop upon it in his own mind, and thus to bring home to himself 
the lesson, as applied to his own work. 

But most likely he has already seen the force of system in collecting 
on a debit, and in canvassing for new business within its precincts. 
Perhaps he has not thought of the high records of his district or terri- 
tory in just that light, but it is a fact, nevertheless, that the leaders in 
his staff, or, in fact, in any other staff, are those who have placed them- 
selves in the way of success by following the path that seemed most 
likely to lead to it, and, at the same time, maintaining a steady pace. 
This is fact, not fiction or theory. 

A review of many high mark industrial records in various companies, 
and the circumstances in connection with their making, are the basis for 
that statement, and, indeed, for this little talk. 

The agent who calls regularly on each policyholder for his weekly 
premium sets a good example in punctuality and impresses his enter- 
prise on their minds. As a more material result, his percentage of col- 
lections and his advance payments are constantly high, while his lapse 
ratio is correspondingly low. Taking the same regularity and system 
into his canvass for new business, the agent inspires confidence. 

The agent who adopts a regular plan for each week’s and each day’s 
work, and follows it out scrupulously, does it with telling effect. With 
the splendid line of back calls that he will soon build up he will be so 
plentifully supplied with ammunition that at least some of his shots 
must hit their mark. 

SYSTEM is a good word to remember, and a good subject to cogitate 
upon. 

System 
Yields 
Success 
To 
Every 
Man 





Independent Life of Nashville Holds Agency Convention. 


The annual industrial agency convention of the Independent Life of 
Nashville was held Saturday at the home office city with a large attend- 
ance. Plans were formulated for the extension of business during the 
coming year, and talks were made by officers and prominent field men. 
President Paul Roberts stated that for the current year the company 
had made a wonderful growth, declaring that the industrial department 
had been a strong factor in this advancement. 





Insurance Creed. 


Assistant A. H. Gage, of the Prudential of Newark at Portland, Ore., is 
author of the following creed: 


I believe in the goods I am selling, in the concern I am working for, 
and in my ability to get results. 

I believe that honest goods can be sold to honest men, by honest 
methods. 


I believe in working, not waiting; in laughing, not weeping; in boost- 
ing, not knocking; and in the pleasure of selling. 

I believe that a man gets what he goes after, that one application to- 
day is worth two applications to-morrow, and that no man is down and 
out until he has lost faith in himself. 

I believe in to-day and in the work I am doing, in to-morrow and the 
work I hope to do, and in the sure reward which the future holds. 

I believe in courtesy, in kindness, in generosity, in good cheer, in 
friendship and in honest competition. 

I believe there is an application somewhere for every man who is 
ready to take one. I believe I am ready and ready right now. 





—John Richardson has been appointed assistant manager of the 
Colonial Life of Jersey City, at Paterson, N. J. 


—Robert 8S. Fitch, an agent in the Muncie, Ind., district of the Pru- 
dential of Newark, has been promoted to the position of assistant at 
Portland, Ind. 


—It will help if you keep before your 1913 prospects the fact that life 
insurance is a plan whereby, in setting aside a part of the certain 
means of the present, a defense is created against the uncertainty of 
the future, thus assuring not only a prolongation of family and business 
welfare, but also a firmer confidence in entering upon and bringing to 
a successful end all current undertakings.—JOHN HANCOCK FIELD. 
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NEW YORK SURVEYS. 


Charles S. Horowitz Convicted.—Charles S. Horowitz, president 
of the New York Frame and Picture Company, of 142 Fulton street, 
has been convicted, before Judge Goff of the Supreme Court, of 
presenting improper proofs of loss following a fire at the company’s 
store on June 12, 1911. Bruno Rothenberg, a real estate operator, was 
convicted’ of arson a week ago in connection with the same fire. 
Horowitz has been sentenced to imprisonment in Sing Sing for not 
less than two and one-half years nor more than four and one-half 
years, and Rothenberg to not less than seven years and six months 
nor more than eleven years and six months in Sing Sing. 


Henry W. Eaton Addresses Insurance Society.—Henry W. 
Eaton, United States manager of the Liverpool and London and Globe 
of Liverpool, spoke before the Insurance Society of New York at the 
rooms of the New York Board of Fire Underwriters at 5:15 o'clock 
Tuesday afternoon last. The subject of Mr. Eaton’s address was 
“The King’s English,” and on this theme he is well qualified to talk. 
The meeting was largely attended by representatives of all branches 
of the insurance business, 


To Oppose a New Match Law.—The meeting of the club women 
and social workers, held at the Labor Temple in East Fourteenth 
street on Wednesday of last week, to take action against the rumor 
to the effect that the Board of Aldermen was about to nullify a 
regulation of the Municipal Explosive Commission, which was 
scheduled to go into effect January 1, 1913, resulted in a spirited con- 
test between representatives of the match manufacturers and the 
women, who proceeded to drown out their remarks with a chorus 
of hisses. Former Fire Chief Croker made a speech advocating the 
safety match. He demonstrated that so-called safety matches would 
ignite on other substances than the prepared surface of the box. The 
representatives of the match concerns volunteered some information, 
but they failed to proceed with their talks because of the disturbance, 
until Dr. Henry Moscowitz, president of the Downtown Ethical 
Society, had asked that they be heard in fairness to both sides of the 
question without hisses. W. F. Fairburn, superintendent of the 
Diamond Match Company; Ray S. Gilbert, of the Fear Match Com- 
pany of Pennsylvania, and Warren B. Hutchinson of the Salvation 
Match Company, spoke in favor of a match reform. The suggestion 
was made by them that as the Federal law against poison matches 
will go into effect next July, it would be reasonable for the city pro- 
vision to go into effect at that time instead of January 1. After dis- 
franchising the match representatives, a resolution providing for a 
vigilance committee of twenty-seven was voted upon to fight against 
any action against the regulation. Another resolution was passed 
empowering the committee to discover if it is possible under the law 
for Fire Commissioner Johnson to appoint a woman as deputy fire 
commissioner. 

Underground Brokerage Business.—It is believed that Superin- 
tendent Emmet has sufficient information in relation to underground 
insurance and the use of unauthorized policies by reckless brokers 
in this city to justify an early prosecution of the offenders. If this 
is true he could do the fire underwriters no better service than to 
proceed against the reprobates. 

Tendencies of the Year.—One of the most active of our city 
underwriters, remarking upon the year’s business now about closing, 
says that the most unusual incident in it was the downward trend 
of rates on sprinklered risks. He says the reductions have been largely 
voluntary on the part of the companies, and the only reason for believ- 
ing the reductions will cease is that the rates are so low now that 
there is nothing left for further reduction. 

New Inter-Insurance Scheme.—Various merchants have received 
an invitation to join the Automatic Sprinkler Inter-Insurers. The 
promoter, whose name is signed “President,” is John D. Wyeth, the 
well-known broker, who writes glowingly of his experience. The 
scheme contemplates deposits in four classes of $2000, $1500, $1000 
and $500, and proposes to divide half the profits yearly after paying 
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expenses. The attorney’s compensation is limited to twelve and one- 
half per cent upon the net premiums, which is a cut of two and one- 
half per cent in the usual terms allowed by other inter-insurers. There 
are some interesting figures used to boost the scheme, and some 
indications that the principal field for soliciting subscribers will be 
among parties who are already affiliated with other inter-insurance 
associations, 





CHICAGO AND THE WEST. 


Charles E. Rollo Dies.—Charles E. Rollo, for many years in the 
local insurance business in Chicago, died last week at his home in 
Chicago after a long illness. 


Legislative Commission Holds Session in Chicago.—The Illinois 
Insurance Codification Commission held a session in Chicago last 
week. George H. Holt, president of the Policyholders Union, urged 
that the State should make the rates for the fire insurance companies 
instead of attempting to regulate the same. H. B. Seeley gave testi- 
mony as to general conditions; A. F. Dean, the author of the analytic 
system of rating, explained the methods of rating risks, and C. H. 
Barry, manager of the Pennsylvania of Philadelphia, gave statistics 
showing results of the business. 


Chicago Board Proposes Drastic Rule.—A special committee of 
the Chicago Board of Underwriters has been considering since last 
January the propriety of proposing a rule governing the collection of 
premiums. This committee made its report recently to the following 
effect: 


That all premiums shall be due and payable upon delivery of the 
policy. Notice shall be given the assured that failure to pay a pre- 
mium on or before the 20th of the second calendar month following 
the calendar month in which the insurance takes effect, will suspend 
the operation of the policy during the continuance of the default in 
payment. 

That the validity of such a policy may be restored only by endorse- 
ment on the policy made by the issuing agent, acknowledging receipt 
of the premium after it shall have been paid to him. 

That a stipulation to this effect shall be endorsed on every policy 
issued in Cook county, and a notice to the same effect shall be 
stamped on the back of the policy. 

The proposed rule further provides that every agent whose policy 
becomes suspended in the manner indicated shall file a verified copy 
of the notice with the secretary of the Board on or before the 25th 
day of each month. 

It provides, further, that when a member has been obliged to cancel 
a policy for non-payment, he is to be required to furnish a statement 
to that effect to the secretary of the Board, giving the name of the 
company, the name of the assured, the location of the risk, and other 
identifying data, and no other member of the association is to be 
permitted to rewrite any business which has been lost to another 
member by cancellation for non-payment of premium until proper 
settlement of the earned premium has been made. 


It is proposed by the committee that the new rule shall become 
effective as of date May 1, 1913, but before any definite action is taken 
an opinion will be secured from the attorney for the Board. 





BOSTON AND VICINITY. 


Boston Board Calls Attention to Commissions.-The Boston 
Board of Fire Underwriters has sent a bulletin to members, calling 
attention to the rule that commissions in excess of twenty per cent 
must not be paid on risks located in the metropolitan district. Many 
complaints have been made that violations of the rules have occurred, 
and it is believed that this notice will put an end to this practice. 
The Board has now rescinded the advance of fifteen per cent made on 
storage stores as the result of the San Francisco fire. 


Names Submitted for Vacancies.—Chairman W. F. Rice, of the 
nominating committee of the New England Insurance Exchange, has 
reported the following names to fill the vacancies occurring during 
1913: F. W. Bauer, Liverpool and London and Globe, first vice- 
president; chairman executive committee, A. H. Mills, Boston; 
executive committee, Gilman McAllaster, New Hampshire, and F. R. 
Galacar, Springfield. A. K. Slade continues in office as president, and 
the infusion of these new men insures a continuation of his successful 
administration. The annual meeting takes place on the 11th prox. 











THE MIDDLE STATES. 





Merger of Nassau and Dutchess Consummated. 


The merger of the Nassau Fire of New York and the Dutchess Fire 
of Poughkeepsie, N. Y., was finally consummated at a meeting of the 
directors of both companies held Friday. William Harkness, president 
of the Nassau, was elected president; Lewis N. Vall, president of the 
Dutchess, was elected first vice-president. Thomas M. Harris and 
William A. Jones, the former vice-presidents, will continue as vice- 
presidents of the new company. 2 





Eastern Union Meeting. 


At a meeting of the Eastern Union, held at the Downtown Asgociation 
at New York, resolutions on the death of Morell O. Brown, vice-president 
of the Westchester Fire of New York, were adopted. The meeting was 
short, owing to the busy season of the year, and only routine business 
came up for discussion. 





J. L. Whitlock Elected Vice-President of the Glens Falls. 


J. L. Whitlock, manager of the Western department of the Glens Falls 
of Glens Falls, N. Y., with headquarters at Chicago, has been elected 
second vice-president of that company. He will continue as Western 
manager. Beginning May 1 this department will be operated from the 
home office. 





—The leading agents in Morris county, New Jersey, have signed the Eastern 
Union agreement. 

—Hiram FE, Freeman, aged sixty-four years, a prominent local agent at Grand 
Rapids, Mich., died recently at his home at that city. 

—The Missouri Association of Local Fire Insurance Agents has elected Sam 
D. Capen of St. Louis president, and Howard E. Gray of Joplin, secretary and 
treasurer. 

—The Franklin Fire of Philadelphia is consideting the appointment of a 
second agency in Chicago, with a direct writing line, which will not conflict in any 
way with its other agents. 

—The Independent Insurance Company of Philadelphia has been licensed in 
New York, and Henry W. Brown & Co. will be managers, The company, which 
has a capital of $200,000, began business in 1910. 

~—-A, E. Vandeventer has been appointed special agent in Illinois for the Aétna 
of Hartford. He is a son of W. E, Vandeventer, State agent for that company 
in Illinois, and was recently in the real estate business in St. Louis. 


—The Johnson Brokerage Company has been incorporated at Buffalo, with a 


capital of $15,000, to do a general insurance brokerage business. The incor- . 


porators are Frank A. Johnson, Allen E, Choate and Gordon F. Matthews. 


—Worth Farmer has been appointed special agent in Oklahoma, with head- 
quarters at Oklahoma City, for the Merrill & Braniff general agency. He was 
formerly with the Oklahoma Inspection Bureau, and for five years represented 
the Cochran-Thomas general agency in that city. 


—William Warren Moore, son of George H. Moore, assistant manager of the 
Western department of the Liverpool and London and Globe of Liverpool, has 
been appointed special agent in Cook county, Illinois, for that company. He was 
formerly with the State Bureau in New York. 


—Thomas Z. Franklin has been appointed general inspector in the special risk 
department of the New York Underwriters Agency of New York. He will be 
associated with R. M. Bennett, the Western special agent, with headquarters at 
Chicago. Mr. Franklin was formerly chief engineer with the Underwriters Asso- 
ciation of the Middle Department, with headquarters at Philadelphia. 

—The Mansfield Mutual Fire of Mansfield, Ohio, has announced that it will go 
on the cash plan after January 1. It has about $80,000 in cash assets. The 
policies now existing and those to be written during the present month on the 
premium note plan will be continued to expiration unless otherwise terminated. 
This action followed a similar announcement made by the Ohio Mutual of 
Salem. 





THE WEST. 


Arrange for Test Case in Threatened Indiana Tax Suits. 


The Indiana Insurance Department has notified the fire insurance 
companies operating in that State that since it has been found impos- 
sible to reach a satisfactory compromise over the claim that companies 
shall not be allowed to deduct return premiums and reinsurance in 
reporting for taxation on their gross premiums, less losses paid, suit 
will be started January 1. All companies, with the exception of those 
paying taxes on the reciprocal basis, are uniting in order to fight this 
demand. It is understood that a test case will be arranged and an effort 
will be made to obtain a hearing as soon as possible. 
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—The Farmers of York has been licensed in Ohio. The territory will be 
handled by General Agent George Redfield, Jr., of Chicago. 





THE SOUTH. 


Great Southern to Increase Capital. 


Arrangements are being made by the Great Southern Fire of Louis- 
ville to increase its capital stock from $100,000 to $500,000. It was or- 
ganized recently, and is expected to begin writing business in the early 
part of the coming year. The company took over the Industrial Fire of 
Louisville during the past, and following this acquisition announced that 
it would absorb other companies. 





-—-A large amount of legislation will be submitted to the next session of the 
legislature in South Carolina. Commissioner McMasters of the South Carolina 
Insurance Department will recommend the classification of risks among other 
matters. 


-—~A decision has been handed down by the Circuit Court in Louisville in the 
case of the city of Louisville against the Louisville Salvage Corps, in which the 
latter sought to escape taxation on the ground that it is not a profit-earning body, 
but operated for the public good. It was held that it is a business institution, 
and must pay. The case will probably be appealed. 





THE PACIFIC COAST. 





Pacific Coast Changes. 


Changes have been made on the Pacific Coast as follows: J. L. Fuller 
has been appointed manager for the Pacific Coast department of the 
Norwich Union of Norwich, England, succeeding the late William H. 
Lowden. Mr. Fuller has been assistant manager since 1896. F. C. H. 
Robbins, formerly special agent for the Northern of London on the 
Pacific Coast, has been appointed manager for San Francisco and Bay 
counties, succeeding Frank L. Hunter. L. C. Holloway has resigned as 
special agent of the Insurance Company of North America of Phila- 
delphia, to go with the Northern in Northern California. 





MISCELLANEOUS FIRE AND MARINE NEWS. 





Cyclopedia of Fire Prevention and Insurance. 

Under the above title the American School of Correspondence has 
published four handsome volumes which deal with all branches of the 
subjects indicated by the title. Volume I. covers fire losses, fireproof 
construction and building code. Volume II. embraces combustion, 
underwriters’ regulations and fire protection. Volume III. comprises 
reports, inspection, hazards and underwriting, while Volume IV. 
deals with ratings, policy and law, and adjusting, and also contains an 
index to the four volumes. These books have been prepared by the 
co-operative work of the following authors and collaborators: 

F. W. Fitzpatrick, consulting architect (formerly of United States 
service) ; executive officer International Society of State and Munici- 
pal Building Commissioners and Inspectors, etc.; author of numerous 
articles on fire prevention, fireproof construction, etc. 

Edward Rochie Hardy, Ph. B,, New York Fire Insurance Ex- 
change; lecturer on insurance New York University; secretary and 
treasurer “The Insurance Society of New York”; president “Fire 
Underwriters Uniformity Association’; author of “An Account of 
the Early Insurance Offices in Massachusetts from 1724 to 1801,” and 
“Fire Insurance in Modern Business.” 

Dana Pierce, B. A., electrical engineer Underwriters Laboratories, 
Inc. 

Theodore L. Condron, M. S., consulting civil engineer; member 
American Society of Civil Engineers; member American Railway 
Engineering Association. 

H. E. C. Rainey, B. S., Railway Insurance Syndicate. 

A. H. Nuckolls, B. A., chemical engineer Underwriters Laboratories, 
Ine. 

J. Albert Robinson, fire protection engineer; superintendent of fire 
records National Fire Protection Association; member American 
Chemical Society; British Fire Prevention Committee. 

Peter Joseph McKeon, A. B., consulting expert in fire prevention 
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to the New York State Factory Investigating Commission and .the 
New York City Visiting Committee of the State Charities Aid Asso- 
ciation; author of “The Fire Prevention Laws of New York,” “Build- 
ing Insurance” and “Fire Prevention.” 

A. F, Dean, manager Western department Springfield Fire and 
Marine Insurance Company of Massachusetts; author of “Interest 
and Equation Exponents,” “The Rationale of Fire Rates,” “Fire 
Rating as a Science,” “The Analytic System for the Measurement of 
Relative Fire Hazard,” “Standardization in Fire Insurance,” ete. 

S. W. Stratton, S. B., D. Sc., director National Bureau of Stand- 
ards, Washington, D. C.; formerly professor of physics; University 
of Chicago; member American Academy of Science, American 
Physical Society. 

Glenn M. Hobbs, Ph. D., secretary American School of Corres- 
pondence; American Physical Society; formerly instructor in physics 
University of Chicago. 

J. M. White, B. S., professor of architectural engineering and 
supervising architect University of Illinois. 

Edward B. Waite, head instruction department American School 
of Correspondence; formerly research assistant Harvard College 
Observatory; American Society of Mechanical Engineers; Western 
Society of Engineers. 

Robert E. Gaut, consulting civil engineer; member The Institution 
of Civil Engineers, London; member American Society of Civil 
Engineers. 

Harris C. Trow, S. B., editor-in-chief text book department Ameri- 
can School of Correspondence. 

W. C. Boorne, assistant general agent Western department Hart- 
ford Fire Insurance Company. 

James E. Howard, physicist National Bureau of Standards, Wash- 
ington, D. C. 

C. H. Strawbridge, cashier Western department Liverpool and 
London and Globe Insurance Company, Ltd., Chicago. 

Jessie M. Shepherd, A. B., managing editor; editor text book 
department American School of Correspondence. 

Together the four volumes constitute a general reference work for 
architects, engineers, underwriters and practical insurance men upon 
the following topics: Fire and Fire Losses, Fireproof Construction, 
Building Inspection, Inspectors’ Reports, Private and Public Fire 
Protection, Common and Special Hazards, Chemistry of Combustion, 
Underwriters’ Requirements, Fire Insurance Law, The Standard 
Policy, Rating, Underwriting, Brokerage, Settlement of Losses, etc. 

All four volumes are copiously illustrated, and each volume has its 
own individual index except the fourth, which contains a general 
index to the four volumes. There are in the neighborhood of 1,800 
pages of interesting and instructive matter of a very practical nature 
in this useful set of books. The type is clear and legible, and the 
books are well printed on a good quality of paper, while the binding 
is half American morocco with heavy buckram sides. The price per 
set is $17.00, delivered by The Spectator Company. 





Order to Transfer Funds of Sovereign Fire Expected. 


The order transferring the trustee funds of the Sovereign Fire of 
Toronto, which are held by the New York Trust Company, to the New 
York Insurance Department, is expected to be signed shortly by Justice 
Newberger. The interests involved in the litigation are understood to 
have been satisfied by the finding of George Gordon Battle, referee, 
appointed to hear the arguments, and who held that the funds should 
be turned over to the Department. The Sovereign has sent additional 
funds from Toronto to take care of the accrued claims. There is a 
rumor to the effect that the Sovereign will continue to operate in this 
country instead of reinsuring its United States business in the Globe 
and Rutgers of New York, but this report has not yet been confirmed. 





Tornado Insurance. 


For years THE SPECTATOR has been advocating the advisability of 
Mortgagees requiring mortgagors to carry tornado insurance as well 
a8 fire insurance for the protection of the mortgagee, and, inciéentally, 
of the propertyowner. The United States branch of the Scottish Union 
and National of Edinburgh has gotten out a very convincing circular 
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entitled “The Ill Wind,” which emphasizes this point, and in which it 
says: 

Those who rely on the yield of mortgages generally demand the pro- 
ee of fire insurance. Why not guard against loss by tornado and 
wind? 

If the house covered by the mortgage is blown to kindling wood in 
a cyclone, what is the worth of the mortgagee if, as often is the case, 
the mortgagor’s worldly all is his equity in the demolished house? 

Windstorm insurance is as logical as fire insurance. Without it the 
mortgagee may whistle for his money, if the land value is less than 
the amount of the loan; the owner of the mortgaged house may face a 
heavy judgment. The slight cost of tornado, cyclone and windstorm 
insurance would save such complications. 

The circular also presents other logical arguments in favor of tornado 
insurance. 





Twenty-Seven Years of Fire Insurance by States. 


Below will be found a tabulation showing the total results of the fire, 
marine and tornado insurance transactions in the respective States and 
Territories, and in the entire United States, during the past twenty- 
seven years: 

















Ratio of 

. Losses to 

STATE, Premiums Received. Losses Incurred. Premiums. 

AME Cos cieokitheceadeed $48,398,406 26,417,971 54.5% 
Alaska (all business) ........ 1,893,252 516,481 27.2 
PAE is ain woduse ewer 7,870,091 4,323,016 54.9 
Arkansas Re 34,840,416 20,098,918 57.6 
California 259,100,197 271,400,497 104.7 
Dakota (all business).....,.. 4,621,443 1,913,424 41.4 
Indian Territory (all business) 6,007,012 2,961,302 49.3 
Colorado seveeet ederene seuss 52,200,608 22,656,947 43.4 
CORN Sos wae nibh Keack se 81,166,769 37,373,590 46.0 
REE ac cn dameaddidwes aks 9,443,426 4,693,919 49.7 
District of Columbia......... 18,351,803 4,988,469 37.3 
Florida édpnentaRaeee bee é eles 28,873,762 18,770,271 65.0 
FE PEI SOC EERE SS 78,789,832 41,241,703 52.3 
Hawaii (14 years)........... 6,880,743 1,392,367 20.2 
LS EE eA = ip ee 10,159,345 5,787,545 57.0 
Illinois evadoeceetadinesceewen 427,262,448 213,527,009 49.9 
BN 5s Fie bob we acole oeeee Ke 121,941,056 61,436,994 50.4 
WNC eed ccub oe ihe «hh dae euree 139,244,537 65,750,580 47,2 
Eis cnc ipa dadebacKane 75,164,364 41,099,871 54.6 
EER Cree Pee ee 86,082,888 51,176,873 59.4 
RAE ict dnd eanecietean 95,994,160 50,840,025 52.9 
{ERR eet i Papeete 58,531,082 37,354,043 63.8 
EARP ey eee 72,826,151 65,937,694 91.1 
ES EEO E 389,254,208 189,821,584 48.8 
aS i cevewnbanne ex aes 161,411,523 88,729,625 54.9 
PEO 6 Fi soas Cateensees 136,122,984 75,341,962 55.3 
NE REE Pre ee 35,787,672 23,380,847 65.3 
MEN Sev ckucrdiawtbacect 163,789,509 91,442,775 55.8 
DOOM, Svkdvdedinscweseded 23,679,330 9,357,277 89.5 
MS 25 ce cmes'e é xan ced 64,088,329 29,867,180 46.5 
CD atl Se nk an ae oeeeer ae 5,017,295 1,984,183 39.5 
New Hampshire . a3 84,769,628 16,884,490 48.5 
ROW DENNOE, ni cdecasmes = 160,332,104 75,751,044 50.4 
PO NOD. dco Casmehas kar xs 7,284,978 3,702,772 51.1 
NOW SO a ceckevnsioawensee 921,177,548 517,159,191 56.1 
Wants COPCMME ss cect ac ccene 38,010,142 20,921,764 55.0 
North Dakota (23 years)..... 24,360,569 14,713,582 . 60.4 
Oe ee OP are 264,358,965 148,893,164 54.4 
Oklahoma (21 years)......... 23,459,843 12,179,317 51.9 
CE? acu cane ade kar awat ne 45,068,452 18,286,587 40.5 
PORMANIVRING © 6 kiee cisco Kiley 9% 423,101,159 226,245,756 53.4 
Philippine Islands (8 years).. s 21,467 45.6 
Porto Rico (10 years)....... 110,994 43,008 38.7 
NONE, ow) ben n dwad-ade 126,494,379 27,585,948 21.8 
South Careuee ccccsscccrcece 26,716,567 15,615,621 58.4 
South Dakota (23 years)..... 20,734,118 8,920,271 43.0 
ONIN. cian Ce wins a'eh-o:% 6 68,734,343 44,107,537 64.1 
SOM ascns cece ewiseenarnene 142,571,666 86,245,310 60.5 
GH ciadheekeerdcevegnr ie xs 12,143,390 4,727,658 38.9 
ae err rye 22,766,985 14,968,753 65.7 
VD ccpcceccsnecaneuseas 63,268,543 35,044,479 55.4 
WOO cccéccsonvesousns 69,437,082 30,805,547 44.3 
West Viteiie ...ccccsvvtcons 26,638,242 18,779,947 51.7 
WEG .opcdveheeweesexee 144,185,528 74,859,617 51,9 
WOME cbc cccecdccnicscces 5,092,595 1,665,920 32.7 
Totale CU. B30. cccvcceces $5,364,423,500 $2,971,687 ,882 55.8 
COMI biss cts se bacutes 307,653,142 181,952,389 59.1 
Totals (U. S. and Canada) $5,672,076,642 $3,153,640,271 55.6 





—Lloyds, London, regard the cessation of the heavy demand for war insurance 
on property in Austria, no risks in Galicia being shown, during the past two 
weeks, as a sign of peace in the Balkans. There have been but few inquiries for 
rates covering risks of war among the great powers, and quotations are lower. 

—The Bulletin published by the National Association of Credit Men contains 
an interesting article entitled “A Movement Betokening Good for Every Ameri- 
can,” in which fire prevention is urged. It publishes a list of the events of 
October 9 in the various States in which that day was celebrated as Fire Preven- 
tion Day. 

—It is anticipated that the Congressional inquiry into the Commercial Fire, the 
First National Fire and Tuttle, Wightman & Dudley, all of Washington, D. C., 
and the District of Columbia Insurance Department, will be begun December 26, 
It is reported that the staff of the New York Insurance Department will be 
called upon for information. 

—Among the notable articles in The Century Magazine for January is the third 
of the “After-the-War Series,” entitled “The Impeachment of Andrew Johnson,” 








Casualty, Surety, Etc. 


Other stories of special in- 
An American Opera,” by Giulio Gatti-Casazza, manager of 
the Metropolitan Opera House, and “Robert Browning’s Love Letters,” by Will- 


by Gaillard Hunt and Major Benjamin C. Truman. 
terest are: ‘‘Wanted: 


iam Lyon Phelps. 








Casualty, Surety and Miscellaneous 








Organize New York Casualty Insurance Exchange. 


The immediate organization of the New York Casualty Insurance Ex- 
change was provided for at a meeting of the Workmen’s Compensation 
Service and Information Bureau, held Friday at New York, to deal with 
the liability situation in adopting rates, commissions and rules of the 
Bureau in so far as they affect the Exchange territory. Charles H. 
Holland, of the Royal Indemnity of New York, was elected chairman, 
and William F. Moore, of the New Amsterdam Casualty of New York, 
vice-chairman. The executive committee is composed of the Fidelity 
and Casualty of New York, Aina Life of Hartford and the Employers 
Liability of London.. This committee will select a secretary-treasurer 
and the manager. Brokers will be asked to subscribe to the Exchange 
service at a nominal cost, but no pledges will be required. The Ex- 
change will be ready for operation early in January. 

A new plan was adopted at the meeting for brokerage commissions 
on a reduced basis which will be a considerable modification of the 
present rates, and will provide for a slightly increased compensation 
for general and automobile liability business as compared with that to 
be paid for all other liability lines. The new commissions will become 
effective February 1, according to plans. It was decided to make the 
inspection department a branch of the Bureau. It will undertake to 
rate workmen’s compensation risks on a merit system of rating. A 
committee will be appointed to take up the standardization of risks for 
the purpose of applying the merit rating system, and a manager will be 
appointed to look after the inspection bureau. 

The Bureau has decided to readjust the rates of brokerage commission 
to be paid in the territory of the Exchange at 17% per cent on general 
liability and automobile liability business, and 15 per cent on employers’ 
and other liability losses. Special agents will be allowed only an over- 
riding commission of 2% per cent, and local agents will be limited to 20 
per cent and 17% per cent on the respective classes of business. The 
new rates become effective February 1. 

The New Jersey commission rates have also been adjusted, effective 
on the same date, on the following basis: Brokers’ commissions, 12% 
per cent on compensation losses, 17% per cent on general and automo- 
bile liability lines and 15 per cent on all other liability lines. Local 
agents to receive 15 per cent on compensation lines, 20 per cent on gen- 
eral and automobile lines and 17% per cent on all other liability lines. 
General agents to receive 17% per cent on compensation lines, 22% per 
cent on general and automobile liability lines and 20 per cent on all 
other liability lines. 

At a meeting of the executive committee held Monday, F. J. Walters, 
resident manager of the London Guarantee and Accident, was elected 
secretary of the new body. Several names were discussed for the man- 
agership, but none was finally considered. 





Holds Bankers’ Contract in Violation of Law. 


Attorney General Carmody of New York has rendered an opinion in 
which he holds contracts between insurance companies and bankers’ 
associations, whereby an overriding commission is allowed, is a vio- 
lation of Section 65 of the Insurance Law, which prohibits rebating and 
discrimination. The case upon which the opinion was handed down 
was that of the contract between the Fidelity and Casualty of New 
York and the New York State Bankers Association, involving a question 
which prompted Superintendent Emmet of the New York Insurance De- 
partment to request the opinion as to its legality. At the time the 
question was raised the company is understood to have expressed its 
willingness to abide by the decision of the attorney general. The deci- 
sion will be far reaching in its effect because of the principles affecting 
the insurance business. 





Rate War Averted by Accession of Four Companies by 
Surety Association. 

The threatened outside competition and the impending rate war in 
surety circles were removed at a meeting of the Surety Association of 
America held on Wednesday of last week, when four large and influential 
companies were admitted to membership. The companies which were 
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voted upon were the Royal Indemnity of New York, the Aitna Accident 
and Liability of Hartford, the Globe Indemnity of New York, and the 
New England Casualty of Boston. The accession of these four com- 
panies has been under way by the association for some time, and in 
order to secure the membership it has gradually amended the objec- 
tionable restrictions. This method of operation has brought about an 
equal basis to all. The Royal Indemnity, Globe Indemnity and A®tna 
reached an agreement the week before to make application for member- 
ship in the association upon condition that the New England Casualty 
was brought into line, which was accomplished. These companies, it 
is understood, will immediately notify their agents to observe the 
advisory rates of the Towner Rating Bureau. 

The controversy over the Wisconsin State Bankers Association con- 
tract was also brought up for discussion, and was disposed of by the 
appointment of a committee of three to settle the matter to the satis- 
faction of all parties concerned. 





To Agree on Compensation Bill for New York Legislature. 


A meeting of the National Civic Federation was held last week in the 
tower of the Metropolitan Life building at New York in a further effort 
to agree on a workmen’s compensation law for New York State. Fol- 
lowing a long discussion, Louis B. Schram, chairman of the New York 
State Compensation Committee of the National Civic Federation, was 
selected to appoint a committee of twelve to meet an equal number of 
the officers of the State Federation of Labor to try to reach a solution 
of a bill to be submitted to the next session of the legislature that will 
be acceptable by both capitalists and labor. These committees will 
meet on January 6. The labor representatives submitted the so-called 
Bayne-Sullivan bill, which is expected to go to the Committee on Judi- 
ciary when the legislature convenes. This bill was drafted by the 
Federation. It does not give the employer any option as to the method 
of paying compensation, but provides that he must elect to contribute to 
the State insurance fund or he must elect not to, and get adjustments 
under the common law. Among the basic principles adopted at the 
meeting were that the bill which shall provide for a State board to be 
created to administer the compensation act on all disputed questions, 
and that it shall include specific amounts of compensation for particular 
injuries or death. 





Detroit Conference to Push Anti-Twisting Bill. 


The governing committee of the Educational Bureau of the Detroit Con- 
ference has approved the anti-twisting bill adopted by the National Con- 
vention of Insurance Commissioners at the New York meeting, and will 
co-operate in the effort to have it enacted in all the States where legis- 
latures will convene this winter. Lieutenant Francis L. Seward has 
been appointed secretary and attorney for the Bureau, and will enter 
upon his duties at once. Lieutenant Seward, who is a graduate of the 
law department of the University of Nebraska, has been professor of law 
at West Point, and resigned that position to become identified with the 
Bureau. The Bureau committee has about completed plans for the or- 
ganization of the field force of the Detroit Conference companies, num- 
bering more than 40,000 agents into an auxiliary of the Bureau, and this 
work will be taken up at once by the new secretary. 





Kentucky Live Stock Takes Over Tennessee Indemnity. 


The merger between the Kentucky Live Stock Insurance Company of 
Louisville and the Tennessee Indemnity of Knoxville, Tenn., has been 
effected, and a license has been granted the merged company by the Ken- 
tucky Insurance Department. The Tennessee Indemnity had $800,000 of 
business on its books, and the new company begins with a capital of 
$250,000. Commissioner of Agriculture J. W. Newman is president of the 
Kentucky company. C. E. Buckley of the Tennessee Indemnity becomes 


vice-president of the new company, and Vice-President Voglesong the 
secretary. 





New Jersey to Investigate Violation of License Law. 

An investigation has been started by the New Jersey Insurance De- 
partment into the alleged violations of that section of Chapter 162 of 
the Law of 1912 which requires brokers and agents to secure a State 
license before they are legally entitled. to collect commissions on cas- 
ualty insurance placed on risks situated in that State. The law pro- 
vides a penalty for violation both to the broker and agent, as well as 
to the companies allowing such commission to brokers or agents not 
duly licensed for casualty lines. 
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Plate Glass Service and Information Bureau Meeting. 


A meeting of the Plate Glass Service and Information Bureau was 
held on Thursday of last week at the office of the Casualty Company of 
America of New York. Committees were appointed to undertake the 
organization of local boards at Detroit, Milwaukee and Buffalo. The 
London and Lancashire Guarantee and Accident of Toronto resigned, 
owing to its departmental methods of operating, which do not conform 
with the Bureau rules. Resolutions were adepted expressing regret for 
the death of C. D. Eldridge, manager of the plate glass department of 
the Maryland Casualty of Baltimore. 





lowa Manufacturers Oppose Liability Bill. 


Members of the executive committee of the Iowa Manufacturers As- 
sociation raked the employers’ liability bill, as proposed by the State 
Commission and which will be recommended to the coming legislature, 
at a meeting held in Des Moines last week. The manufacturers are 
vigorously opposing the bill because it forces them to adopt the State 
insurance idea and would eventually force them to discontinue all old 
line liability insurance. Two bills were drawn up by the manufacturers 
and considered by the executive committee, but both were turned down. 
It was then voted to employ an expert to draw up a bill along a line 
that will be satisfactory to the members of the Association. 





Casualty Notes. 


—The American Liability of Cincinnati reports that the current year will show 
a gain of 66%4 per cent over the business written in 1911. 

—Herbert C. Thiselton, general manager of the London Guarantee and Acci- 
dent of London, sailed on Thursday last for America for a several weeks’ visit to 
this country. 

—Members of the council of administration of the Iowa Bankers Association 
turned down a proposition to form a mutual bank burglary association at a 
meeting held in the office of Secretary P. W. Hall, in Des Moines last week. 


—The Indiana and Ohio Live Stock Insurance Company of Crawfordsville, 
Ind., has gotten out a perpetual calendar, the reverse side of which is occupied 
by a circular mirror. ‘The calendar is adapted for use during the next eight 
years. 


—The Casualty Insurance Adjusters Association of Chicago has been or- 
ganized, with H. D. Wagner, of the Employers Liability of London, as president, 
and J. B. Rhoades, of the Massachusetts Bonding of Boston, as secretary and 
treasurer. 

—C. E, Scattergood, assistant secretary of the Fidelity and Casualty Company 
of New York, joined the benedicts on December 14. The bride was Miss Ruth 
Elizabeth, daughter of the Reverend Doctor and Mrs. John Wesley Hill of New 
York city. 

—Morrison & Miller, a new firm composed of A. D, Morrison and W. A. Miller, 
have been appointed general agents at Chicago for the commercial accident de- 
partment of the Pacific Mutual Life of Los Angeles, succeeding Mr. Miller. 
Mr. Morrison was at one time with the old Central Accident of Pittsburg. 


—The Maryland Casualty of Baltimore has appointed Davis, Thomas & Alford 
general agents at Chicago. This agency was formerly under the management of 
C. C. Davis and George K. Thomas individually. Mr. Alford was formerly 
superintendent of W. A. Alexander & Co. of Chicago, general agents. He was, 
previous to that, Chicago manager for the Fidelity and Casualty of New York. 


—Peter Patterson, secretary and treasurer of the Federal Casualty of Detroit, 
is understood to be considering resigning from that company and withdrawing 
his holdings, in order to enter a new venture. He was one of the organizers of 
the Federal Casualty seven years ago, and has been secretary since that time. 
He will take an extended trip following his reported resignation before announc- 
ing his plans for the future. 

—The Attorney-General of Washington has filed suit on behalf of the State 
Industrial Commission against the E. I, du Pont de Nemours Company to enforce 
the collection of $8887 which the powder company is alleged to have refused to 
pay into the State insurance fund. This amount represents an assessment against 
the company, and the case will ultimately determine the constitutionality of the 
Washington State insurance law, as well as all compulsory compensation laws 
which empower the State to make assessments and pay out losses. 


—The London Guarantee and Accident of London will withdraw from the six 
Southern States in which it has been doing business, because of the heavy losses 
and general unsatisfactory conditions. It has not been decided whether the com- 
pany will reinsure its business in those States or carry it to expiration, except in 
Arkansas, where J. D. Arnold & Co., the general agents, hold their casualty 
business, and in order to assist them all business in that State was reinsured in 
the Fidelity and Deposit of Baltimore. The other States from which it will with- 
draw are Alabama, Florida, Mississippi, South Carolina and Texas. 





Surety Notes. 

—Major Gordon Scott, superintendent of agencies of the Title Guaranty and 
Surety of Scranton, Pa., has been appointed manager of the Northwest depart- 
ment, with headquarters at Minneapolis. He was for a number of years in 
various positions at the home office, and was at one time manager of the Denver 
branch office, 
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Casualty, Surety, Etc. 


—An elaborate dinner will be given January 8 next at Louis Martin’s at New 
York by the Surety Underwriters Association of New York. This is the first 
time such a gathering has been attempted, and will probably bring together a 
larger number of surety underwriters and managers than ever before. The 
committee on arrangements is composed of Richard Deming, W. H. Conroy and 
Alonzo G. Oakley. The announcement has been made that there will be no 
speech making. 








TOO LATE FOR CLASSIFICATION. 





H. S. Nollen Elected Vice-President Equitable Life of lowa. 


An important change in Des Moines life insurance circles will occur 
about January 15, when Henry S. Nollen will retire as secretary of the 
Bankers Life Company to become vice-president of the Equitable Life 
of Iowa. Mr. Nollen’s successor will be chosen as soon as all of the 
directors of the Bankers Life are in the city. 

Mr. Nollen has been connected with the Bankers Life for twenty years, 
starting as auditor. Twelve years ago he was made director. Two years 
after he entered the company he was made assistant secretary and in 
1902 he was elected secretary. During that time the Bankers Life has 
made a tremendous growth. Mr. Nollen was largely instrumental in 
making the change a year ago which transformed the Bankers Life 
Association from a mutual concern to the Bankers Life Company, an old 
line company. This was a tremendous task, but every indication points 
toward labor well and successfully performed. 

In order to enlist Mr. Nollen as one of the officials of the Equitable 
it was necessary to create a vice-presidency. F. C. Hubbell has been 
vice-president, but because of his outside duties he has not taken an 
active part in the conduct of the company, and was not considered 
when J. C. Cummins was lately elevated over him and elected president 
to succeed the late Cyrus A. Kirk. Mr. Hubbell and Mr. Nollen will be 
co-vice-presidents when the change becomes effective. Not long ago 
Gerard Nollen, brother of H. S. Nollen, quit the Equitable to become 
actuary for the Bankers Life. The Nollen brothers are accounted among 
the best posted life insurance men in Iowa. 


INSURANCE LAW 


RELATING TO 


ALL RISKS OTHER THAN MARINE 


A new book covering the law of insurance concerning all risks other 
than marine, and including life, fire, accident, guarantee, burglary, 
third-party risks and employers’ liability 

By E. J. MACGILLIVRAY, LL.B. 
of the Inner Temple, London 


A comprehensive volume of one thousand, one hundred and forty- 
two pages, citing all English, Scottish and Irish cases having any real 
bearing on the subject, and also a very large selection of Canadian 
and other Colonial and American cases. 

Aside from the Appendix, which contains the Assurance Companies 
Act, 1909, and the Assurance Companies Statutory Rules, 1910, there 
are ten general divisions whose titles are mentioned below, in each of 
which numerous allied subjects are treated under sub-heads: 
Insurance Companies Life Insurance— Claims and 
Insurable Interest and IIle- Title to Policy 
Fire insurance Claims 
Claims for Premiums 





ality 

Pohmatioe of the Contract 
Duration of the Risk Stamp Duties 
Voidable Policies Clauses and Conditions 

The index is very full and complete, occupying 92 pages, and being 
so well arranged that the references to any given topic can be quickly 
located. This work will be of use to American underwriters and 
insurance lawyers in showing the ition of the insurance company 
and of the insured in respect to innumerable questions which have 
arisen in connection with insurance contracts not only in America but 
in the United Kingdom, and should occupy a place in the library of 
every insurance company and insurance attorney. 

Price per copy, net, delivered: 

Bound in buckram, leather titles, $12.00; bound in calf, $12.50 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 
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“THE BUSINESS OF INSURANCE.” 


A New Work in Three Volumes, Which Covers Every 
Branch of Underwriting. 


An unusual work, entitled “The Business of Insurance,” is now 
being delivered in three large volumes, containing over 1500 pages. 
It has been compiled by Howard P. Dunham of the A&tna Life 
Insurance Company, Hartford, Conn., and covers the business of 
insurance in its every phase. 

Its remarkable feature—outside its comprehensiveness and the 
excellence of its subject matter—is found in the number and the very 
high standing of its contributors. It is composed of some eighty 
chapters, each treating exhaustively a different phase of insurance, 
and each one of these chapters written by one of the most eminent 
authorities—if not the most eminent—in the United States on the 
particular subject. It is doubtful if a more able and thorough 
presentation of an entire line of business has ever been published. 

An introductory chapter on the Necessity of Commercial Education 
is written by Frank A. Vanderlip, president of the City National 
Bank of New York, who is followed by Henry Moir, associate actuary 
of the Home Life Insurance Company, in a strong presentation of the 
necessity of education in business—a need which the present volume 
is intended to supply. 

The educational nature of the work undoubtedly explains the high 
standing of its contributors. Insurance executives of the country have 
long recognized the need for a book of this kind, and have written it 
in the interest of the highest efficiency. They are to be congratulated 
on the results of their efforts. A partial list of its subjects and con- 
tributors follows: 


HISTORY OF INSURANCE. 

Henry W. Eaton, U. S. manager Liverpool and London and Globe 
Insurance Company; M. Lewin Hewes, president Standard Fire Insur- 
ance Company of Hartford; Joseph A. DeBoer, president National Life 
Insurance Company of Vermont; Sylvester C. Dunham, president 
Travelers Insurence Company of Hartford; Alfred Foot, superintendent 
Railway Passengers Assurance Company, London; Edwin W. De Leon, 
president Casualty Company of America, N. Y. 


THE INSURANCE POLICY. 
Edward R. Hardy, New York Fire Insurance Exchange; Levi G. Fouse, 


president and actuary Fidelity Mutual Life Insurance Company of Phila- . 


delphia; F. Leroy Templeman, manager accident and health Jepartment, 
Maryland Casualty Company of Baltimore; Reinard C. Keelor, M. D., 
liability underwriter United States Casualty Company of New York; 
John W. McLaughlin, superintendent printing department, Prudential 
Insurance Company of New York. 


PREMIUM RATES. 

Harold M. Hess, chairman Missouri Actuarial Bureau; J. Burnett Gibb, 
actuary Penn Mutual Life Insurance Company, Philadelphia; Edson S. 
Lott, president United States Casualty Company, New York; Frank E. 
Law, vice-president Fidelity and Casualty Company of New York. 


SETTLEMENT OF LOSSES. 

Willis O. Robb, manager New York Fire Insurance Company; George 
C. Markham, president Northwestern Mutual Life Insurance Company, 
Milwaukee; Walter C. Faxon, vice-president accident and liability de- 
partment, Adtna Life Insurance Company, Hartford; Walter L. Clark, 
attorney legal department, Maryland Casualty Company, Baltimore. 


HOME OFFICE MANAGEMENT. 

William J. Mackay, secretary Springfield Fire and Marine Insurance 
Company; Joel L. English, vice-president Attna Life Insurance Company, 
Hartford; Wilfrid C. Potter, secretary Preferred Accident Insurance 
Company, New York; S. Herbert Wolfe, consulting actuary, New York 
city. 


AGENCY MANAGEMENT. 

William B. Medlicott, general agent Eastern department, United 
States Atlas Assurance Compafly, Ltd., London; Edward A. Woods, 
Pittsburg, manager Equitable Life Assurance Society of United States; 
Alfred E. Forrest, vice-president and founder North American Accident 
Insurance Company, Chicago; Frederick 8S. Moore, manager commercial 
department, Massachusetts Accident Insurance Company, Boston. 


[Thursday 


INSPECTIONS. 
David Van Schaack, director of inspections accident and liability de- 
partment, Actna Life Insurance Company; Frederick C. Moore, superin- 
tendent special risks department, Hartford Fire Insurance Company. 


MEDICAL EXAMINATIONS. 
Clark W. Davis, M. D., medical director Union Central Life Insurance 
Company; W. Edward Magruder, If. D., medical examiner and adjuster 
for accident insurance companies. 


SPECIAL PHASES OF FIRE INSURANCE. 

Coinsurance—Edward R. Hardy, New York Fire Insurance Exchange. 
Fire Maps—S. Edwin Buchanan, general manager Sanborn Map Co. Fire 
Prevention—Henry L. Phillips, manager Factory Insurance Association; 
Edward F. Croker, president Croker National Fire Prevention En- 
gineering Company. Marine Insurance—Benjamin Rush, vice-president 
Insurance Company of North America. Automatic Sprinklers—John R. 
Hamilton, master mechanic Automatic Sprinkler Company of America. 


SPECIAL PHASES OF LIFE INSURANCE. 

Commercial Life Insurance—Stewart Anderson, publishing department 
Massachusetts Mutual Life Insurance Company. Assessment Life Insur- 
ance—Miles M. Dawson, consulting actuary, New York. Fraternal Life 
Insurance—A. R. Talbot, head consul Modern Woodmen of America. 
Mutual Life Insurance—George T. Dexter, second vice-president Mutual 
Life Insurance of New York. Stock Life Insurance—James M. Craig, 
actuary Metropolitan Life Insurance Company. Industrial Life Insur- 
ance—Frederick L. Hoffman, LL. D., statistician Prudential Insurance 
Company of America. Conservation of Human Life—Robert Lynn Cox, 
general counsel and manager Association of Life Insurance Presidents. 
Necessity of Life Insurance to Business—Elbert Hubbard. 


SPECIAL PHASES OF ACCIDENT INSURANCE. 

Sickness Insurance—Reinard §. Keelor, M. D., United States Casualty 
Company. Industrial Accident Insurance—Reinhold R. Koch, president 
American Assurance Company. Workmen’s Collective Insurance— 
Charles H. Franklin, United States manager Frankfort Marine, Accident 
and Plate Glass Insurance Company. Accident Prevention—Wm. H. Tol- 
man, director American Museum of Safety, New York. 


SPECIAL PHASES LIABILITY INSURANCE. 

Statistics and Reserves—Benedict D. Flynn, actuary Travelers Insur- 
ance Company. Liability Insurance by State—Edson 8. Lott, president 
United States Casualty Company. Workmen’s Compensation—Stanley 
L. Otis, actuary Workmens Compensation Service and Information 
Bureau. Basis of Liability for Negligence—Theophilus J. Moll, general 
counsel Meridian Life Insurance Company. 


SPECIAL INSURANCE. 

Automobile Insurance—Charles D. Dunlop, vice-president Providence 
Washington Insurance Company. Burglary Insurance—David W. Arm- 
strong, Jr., president Empire State Surety Company; director National 
Surety Company, and general agent New England Casualty Company. 
Credit Insurance—Edwin M. Treat, president American Credit-Indem- 
nity Company of New York. Flywheel Insurance—William R. C. Corson, 
assistant secretary Hartford Steam Boiler Inspection and Insurance 
Company. Lloyds—Rushton Peabody, senior member Peabody, Slosson 
& Smyth, insurance brokers, New York. Plate Glass Insurance—Nelson 
D. Sterling, Fidelity and Casualty Company of New York. Reinsurance 
—Wnm. C. Scheide, resident United States manager Prussian Life Insur- 
ance Company of Berlin. Automatic Sprinkler Leakage Insurance— 
Howard G. Chase, manager boiler and sprinkler departments, United 
States Casualty Company. Steam Boiler Insurance—Allan D. Risteen, 
Ph. D., engineering department Travelers Insurance Company. Surety 
and Fidelity Insurance—Joel Rathbone, vice-president National Surety 
Company. Title Insurance—J. Wray Cleveland, secretary Title Guar- 
antee and Trust Company of New York. Tornado Insurance—Alexander 
T. Lumby, supervisor Southern department, Home Insurance Company; 
secretary Southern Tornado Association. 

Legal Requirements as to formation of a company, State supervision, 
annual statements, State laws, investments, accounting and auditing, 
procedure in the courts, insurable interests and change of interest, re- 
ceiverships, bank accounts, waiver and forfeiture, powers of agents and 
companies, and such administrative details as salesmanship, advertising, 
correspondence, office equipment, and office efficiency are treated by ex- 
perts who are named in the descriptive cireular which will be sent on 
request. 

The price of the three volumes or set is $10, bound in library 
buckram, and $12.50, bound in half morocco. ORDERS ARE FILLED | 
PROMPTLY BY THE SpecTATOR CompPANY, SoLe SELLinc AGENTS (with 
the exception of the publishers). 

All three volumes are now ready for delivery, 


304 


















ont 4 ee 
* DEC 


THE SPECTATOR 


An American WeHEELY Review or | NSURANCE. 


















(Zntered at the New York Post Office as Secont-Class Matter.) 



















Vous LXXXIX New York, Thursday, December 26, 1912. | “ea he 














CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 













A wise agent makes his strongest company his leader. That company is certain 
to be the Continental. 












HOME OFFICE WESTERN OFFICE 
80 MAIDEN LANE, NEW YORK 332 SOUTH LA SALLE STREET, CHICAGO 
HENRY EVANS, President 
































CAPITAL, FULLY PAID, $350,000 


The 
American Credit-Indemnity Co. 
of New York 


Exceptional Opportunity 
to Sub-Agents 


Sub-Agents’ contracts made direct with the 
Company in its Home Field. General agents’ 
commissions and renewals paid to sub-agents 
under the Special Salary and Commission 
contract of the 


Puritan Life Insurance Company 


DARIUS L. GOFF, President 


_Home Office, Providence, R. [. 
Organized 1907 Only Life Company in State 





























Credit Insurance Only 








E. M. TREAT 
President 























Insures Manufacturers and Wholesalers 
against Excessive Annual Loss through 
insolvency of customers. 













A direct contract with this company whereby 
the agent receives the liberal contract of a 
general agent combined with the enthusiasm 
of the public for a loeal Company enables the 
agent to build up a competent income. 

Both Participating and Non-Participating. 


We can always use a 
few high-class solicitors. 

















415 Locust Street 302 Broadway 
St. Louis, Mo. New York 
Offices in al! Principal Cities 


A. B. Treat, Genl. Agent 


302 Broadway New York 









For information regarding agency, address 


CLINTON C. WHITE, Secretary 
75 Westminster Street PROVIDENCE, R. I. ; 
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HENRY GILLARD Cc. H. BARNES 


President Vice-President 
BAINBRIDGE RICHARDSON HUELING DAVIS 
Secy.-Treas. Asst. Secy. and Asst. Treas. 


Florida Fire and Casualty 
Insurance Company 
JACKSONVILLE, FLA. 


Good Agents wanted in Florida where not 
already represented. 


Address 


GEO. W. CARR 
Mgr. Casualty Dept. 


C. B. WILLIS 
Mgr. Fire Dept. 























INCORPORATED 1911 


Detroit National Fire 


Insurance Co. 
DETROIT, MICH. 








Organized in Full Compliance with the Strict Requirements of 
the Insurance Laws of Michigan 





AUTHORIZED CAPITAL, - - $500,000 





HENRY J. GUTHARD, Secretary M. O. ROWLAND, President 


“The Leading Fire Insurance Company of America” 





Cash Capital - - + $5,000,000.00 
WM. B, CLARK, President 
Vice-Presidents: 


HENRY E. REES 
E. J. SLOAN, Secretary 
Assistant Secretaries: 
£.S. ALLEN GUY E, BEARDSLEY RALPH B. IVES 


W. F. WHITTELSEY, Jr., Marine Secretary. 


A. N. WILLIAMS 
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IFE INSURANCE COMPANY 


OF BOSTON MASSAGMUSETTS 


560th YEAR: OF BUSINESS! 


PAID TO POLICYHOLDERS OVER ONE HUNDRED MILLIONS! 


INSURANCE IN FORCE ; 
OVER SIX HUNDRED AND THIRTEEN MILLIONS 





Gain in Assets during five years..........0.-.ecceceeeeseeees 92.51% 
Gain in Income during five years..............0. sce eeeeees 41.07% 
Gain in Insurance in Force during five years................ 40.42% 


STRONG — SOLID — SUCCESSFUL 





ROLAND O. LAMB, President 
ARNOLD A. RAND, Vice-President 
EDWIN B. HOLMES, 2d Vice-President 
WALTON L. CROCKER, 3d Vice-President and Secretary 
ROBERT K. EATON, Superintendent of Agencies 
ELBERT H. BROCK, Asst. Superintendent of Agencies 








Pan-American 
| Life Insurance Company 


Successful start in securing business. 

Absorption of Louisiana National makes 
strong combination. 

Six million dollars of insurance in force. 

Company already entered in four States and 
will soon enter others. 


Exceptional opportunities for high-class life 
men. 


“Come South with the Pan-American” 





FOR PARTICULARS, APPLY TO 


E. G. SIMMONS, Vice-Pres. and Agency Manager 
Whitney Central Bank Bldg., NEW ORLEANS, LA, 














C. W. FEIGENSPAN, President HARRY C. MITCHELL. Sec’y & Gen. Mgr. 


Commercial Casualty 


Insurance Co. 
ot NEWARK, N. J. 


Capital 


$250,000 


‘ 


Surplus to Policyholders 


$363,721 


Write us at once and, hear what 
we can do for you 


| NEWARK OFFICE 
| 31 CLINTON STREET 


NEW YORK OFFICE 
92 WILLIAM STREET 
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COME TO TEXAS 


Natives and the best 
selections from other states 
make up the population of 
Texas. 

More than a hundred thou- 
sand of them are uninsured, 
and several times that number 
inadequately insured. We 
want a dozen more good 
field men. 























ADDRESS 
Southland Life Insurance Co. 
JAS. A. STEPHENSON, DALLAS, TEXAS 
Liability Accident 
Fidelity Disability 
Surety Plate Glass 


Automobile, Liability and Property 
Damage, Workmen’s Compensation, 
Industrial 


INSURANCE 
Casualty Company 
of Minerica 


HOME OFFICE 


133 William Street New York 


Incorporated as a Stock Company by the State of Illinois 
CAPITAL STOCK $325,000 





Home Office Building, Ohio and Cass Sts., Chicago, U.S. A. 


The only Life Insurance Company that invests the full re- 
serve from premiums, in the states where business is written. 
Issues all forms of non-participating life policies. 





COMMERCIAL UNION 
ASSURANCE CO. 


LIMITED, OF LONDON. 





THE LARGEST GENERAL INSURANCE 
COMPANY IN THE WORLD. 


55 JOHN STREET, NEW YORK. 





New—unique—forceful—interesting 


PLAIN REASONS 


Why One Should Engage in the 
Business of Life Underwriting 


By CHARLES WARREN PICKELL 
Author of “Some PLAIN HINTS to Life Insurance Solicitors 





OFFICIAL or field worker, veteran or recruit, advocate or critic will 
find this book replete with suggestions well suited to instruct and 
encourage. The author has written it in a conversational style, 
abounding in laconic phrases, pointed proverbs, and common sense 
paragraphs,—keeping close to his text from start to finish. 
PLAIN REASONS makes a handsome appearing book of over 
100 pages, handsomely printed on good quality of paper and bound in 
@ form adapted to pocket use. 
Price, flexible leather binding, $1.00; bound in card board, 75 cents. 


THE SPECTATOR COMPANY 


CHICAGO OFFicE: 135 WILLIAM STREET, 
INSURANCE ExeHanag NEW YORK 





“FIRE PREVENTION” 


By EDWARD F. CROKER 
For 12 years Chief of the New York Fire Department 


A well-written, entertaining and instructive book (illus- 
trated) describing in non-technical language the modern 
methods and appliances for preventing and extinguishing 
fires, and advocating their adoption. Much interesting 
historical and other data are also presented in palatable 
form. This book should give impetus to the cause of fire 
prevention. It contains over 350 pages and is handsomely 
printed and bound in cloth. 


Price per copy, delivered, $1.65 
THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 136 WILLIAM STREET, 
Imevaance Exonanes, NEW YORK 
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TIFFT’S INSURANCE ann BANK CALCULATOR 


An Excellent Device for quickly and accurately computing unearned premiums, both Pro Rata and Short Rate 








SIMPLE — RAPID 
ACCURATE 


Simply revolve expiration date 
of policy upon any other date 
and read answer under indicator. 


One setting gives number of days 
policy has to run: 

Pro Rata % unearned. 

Short Rate % unearned. 


Saves Time and Mental 
Fatigue 


Can be operated satisfactorily 
and efficiently by an office boy. 


Unnecessary correspondence is 
avoided because calculations are 
absolutely correct. 

PAYS FOR ITSELF AT ONCE. 


PRICE TWO DOLLARS 
SEND FOR ONE NOW. 








CHICAGO OFFICE: 
Insurance Exchange 


beta Belting Agente for the Inwurence World 
ABOUT ONE-THIRD ACTUAL 
DIAMETER 


MENTAL 
OPERATIONS 
PERFORMED 
MECHANICALLY 


My ah 
Ay ¥.. 
Pg May ty sniO™ 





THE SPECTATOR COMPANY 


Sole Selling Agents for the Insurance World of the 


United States and Canada 








Celluloid indicator hides un- 
necessary figures. 


No mistakes possible. 


Hang up alongside of desk when 
not in use, 


Instantly figures cancellations, 
additional premiums, changes of 
rate, re-insurance, etc. 


TIFFT’S CALCULATOR 


is a complete machine in itself 
but the users of The Ready 
Reckoner for Earned and Un- 
earned Premiums (also sold by 
The Spectator Company, Price 
$5.00) find the combination of 
the book and the Calculator 
a combination that can not be 
beaten for speed, accuracy 
and efficiency. 








135 William Street 
NEW YORK 














Embezzled Premiums 


Insurance for Heavy Values 


BUSINESS PROSPECTS ARE IMPROVING 
GOOD CROPS MEAN MORE INSURANCE 
GIVE YOUR CUSTOMERS POLICIES in the 


Refunded 


Insurance Companies are protected, by our 
new bond, against loss by any act of 
Fraud, Dishonesty, Forgery, Theft, Em- 
bezzlement, Wrongful Abstraction or Mis- 
application on the part of the bonded 
employee, either directly or through con- 
nivance with others. This new bond has 
been prepared after an exhaustive study of 
the needs of Insurance Companies, and 
contains many new and advantageous 
features. Write for a copy of our special 
proposition for Insurance Companies. 


SOLICITING DIVISION 


Individual Fire Underwriters 
of St. Louis 
W. H. MARKHAM & CO., Managers 














List of American 
Life Insurance Companies 


Two hundred and fifty American legal reserve life insurance 
companies are now licensed to transact business. Their corporate titles, 
location of head offices, capital, names of presidents and secretaries, 
are given in convenient form on four pages, printed on bond paper, 
and will be found useful by every company, manager and agent. 


PRICE, 25 CENTS PER COPY 
THE SPECTATOR COMPANY 








American Surety Company 
of New York 


100 Broadway, New York 





The Largest Surety Company in the World 
Over 10,000 Agencies Elsewhere 


Branch Offices at Larger Cities 


CHICAGO OFFICE: 
Insurance ExcHANGs 


135 WILLIAM STREET, 
NEW YORK 























You Have a Clean Record 

You can Sell Stock on a Libéral Commission Basis 

You Desire a Connection with the Cleanest, Livest Com- 
pany Now Organizing—write 


The Universal Life Insurance Company 
Swetland Bldg. 


CLEVELAND, OHIO 
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Southwestern Surety Insurance Company 


HOME OFFICE: DURANT, OKLAHOMA 
OFFICES: DENISON, TEXAS 


Capital and Surplus . . $968,557.61 
Assets ....- « « « 1,136,898.12 


FIDELITY, SURETY, LIABILITY, PLATE GLASS, BURGLARY, 
ACCIDENT AND HEALTH 


PROGRESSIVE AGENTS WANTED 








INVESTIGATE 


Our New Commercial Accident and Health Policies 
Increased Indemnities—Same Premiums 


The General Accident 


LTD. 


KELLY & NORIE-MILLER, U. S. Managers 


55 


(A. E. HUTSON, Dept. Manager) 
John Street, New York City 


FIRE 
ot Assurance Corporation 








THE INDIANA AND OHIO LIVE STOCK 
INSURANCE COMPANY 


CRAWFORDSVILLE, INDIANA 
The Pioneer Company Established in 1886 

Paid-Up Capital $200,000.00 

Assets Almost Half Million Dollars 
Producing agents wanted in all unoccupied territory where the company is writing 
business. It pays to sell live-stock insurance if you represent the “Indiana and 
Ohio.” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. 

Authorized to transact business in New York State. 


For agencies write Home Office, Crawfordsville, Indiana 











A GOLDEN OPPORTUNITY AT THE GOLDEN GATE 








AWAITS YOU WITH 


WESTERN STATES LIFE 








MILD 


INSURANCE COMPANY, San Francisco, California 
WARREN R. PORTER, President 
PAID UP CAPITAL, $1,000,000 
Unique Policies Liberal Commissions 


WINTERS COOL SUMMERS 











Address H. J. SAUNDERS, 2nd Vice-President and Manager of 
Agencies. 


» ist National Bank Bidg., San Francisco. 











vi 3 THE SPECTATOR 


[Thursday 








Massachusetts 
Bonding and Insurance Co. 


Home Office Boston 


Fidelity and Surety Bonding 
of every description. Acci- 
dent, Health, Liability, Plate 
Glass, Burglary and Theft 


Insurance. 


Paid-up Cash Capital - - $1,000,000.00 
Surplus to Policyholders - - $1,628,797.56 


Good Territory and Positions Open to Experienced 
Underwriters and Producers 


NEWARK FIRE 


INSURANCE COMPANY 
NEWARK, N. J. 


Incorporated, November 4, 1811 














isn aecapsine parses $1,876,593.29 
0 SSE a 500,000.00 
SURPLUS TO POLICY- 

BUEMPEIEUD. cc ccescccccees 1,359,881.30 


EDGAR J. HAYNES, 
President 


THOMAS L. FARQUHAR, 
Secretary 











Rk. W, ALEXANDER, President. W. W. ALEXANDER, Secretary. 


— #Y Ry 


INSURANCE COMPANY 
BALTIMORE, MARYLAND 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, 
New York and Ohio, address Home Office 








Third Edition—Revised and Extended 








Life Assurance Primer 
A Text Book 


Dealing with the Practice and Mathematics 
of Life Assurance for Advanced Schools, Colleges 
and Universities. 

by 


HENRY MOIR, F. F. A., F. 1. A. 


A well known authority refers to this book as follows: 


“Many books have been published on the theory and 
practic of life insurance, but perhaps the most convenient 
work of reference is the Life Assurance Primer, by Henry 
Moir, F.1. A.” 


Price, Cloth Bound, $2.00 


Liberal Discount on orders in quantities. 








THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WILLIAM STREET, 
(MOURANCE EXCHANGE NEW YORK 





THE LADIES OF THE MACCABEES OF THE WORLD 


GAINED: 6,214 Benefit Members in 1910 
6,786 Benefit Members in 1911 


A Safe, Fraternal, GROWING Order for Women Exclusively 
It is a Pioneer Order in 54 States and Provinces 
165,308 Members 2,862 Hives 
$5,536,907 Funds $9,090,870 Benefits Paid 

Annual Interest, $220,000 
IT GIVES TO WOMEN 
Fraternal Care; Safe Life Protection; Aid in Need and Welcome in Strange Places, 
Whole Life, Disability, or Term; Education, Opportunity for Seit-eugecemon. 

Join now and enjoy these advantages. Delay is expensive. 

For further information, write to Miss Bina M. West, Supreme Commander, or 
Miss Frances D. PARTRIDGE, Supreme Record Keeper, World’s Maccabee Temple 
Port Huron, Mich. 








HOME LIFE’S PROSPEROUS YEAR 
—The fifty-second annual statement of the Home Life Insurance Co., of 
which George E. Ide is President, shows that the Company has enjoyed a 
most prosperous year in every department. ‘The insurance in force on - 
ber 31, ror, was $105,047,760, against $100,214,968 December 31, 1910— 
a gain of $4,832,792 for the twelve months. Total assets of the company are 
reported at $26,377,420 as compared with $25,025,299 on December 31, 1910— 
the increase for the year thus amounting to $1,352,121. After the copes 
of death claims, matured Endowments, &c., $2,810,000, which ) in- 
cludes dividends to policyholders (more than $484,000), and after the addition 
of over $1,088,000 to the reserve fund, the — is increased < $68,882, 
and is now $1,863,494 over and above the sum of $2,435,269 which is reserved 

for deferred dividends.—“ The Come’l. and Fgn'cl. Chron.” 1-27-12. 


FOR AGENCY APPLY TO 


GEO. W. MURRAY, Supt. of Agts. 
256 BROADWAY, NEW YORK, N. Y. 


AGAIN IN 1912 -As In precepina years— 


the plain evidence of RESULTS proves that th lar Li anad: 
are those of THE GREAT-WEST LIFE. nabs ee 


Applications for the year will exceed $25,000,000. 
$82,000,000, protecting over 40,000 Pollcyiat ca Business in force now exceeds 


This popularity rests upon a very sound foundation. Investigate. 
THE GREAT-WEST LIFE URANC 
cae ASS EB COMPANY 








ILLINOIS LIFE 


INSURANCE COMPANY CHICAGO 





JAMES W. STEVENS, President 





Offers exceptional inducements to reliable and energetic men who are experi- 
enced in or who would like to enter the business of life insurance. 


AppDRESS THE HOME OFFICE 
10 SO. LA SALLE STREET 








FIRE AND TORNADO INSURANCE 
Southern ;:States Fire 
INSURANCE COMPANY, Birmingham, Ala. 


Capital Stock, $205,310.00 


D, EB. MANASCO, President. 
SUMTER COGSWELL, Vice-President and Manager. 
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Company Representation Wanted. 


Higency Wants. 














FIRE AGENCY WANTED 


A resident of Nashville for forty years who 
can get business desires agency of two good 
Fire Companies. Address Willis Moncure, 810 
Broadway, Nashville, Tennessee. 








Insurance Adjuster 








REDUCE YOUR LOSS RATIO 
WILLIAM BARBER & SON 


ADJUSTERS 
EXPERTS ON AUTOMOBILE INSURANCE 


51-53 MAIDEN LANE NEW YORK 








Eigency Wants. 
HEBREW AGENT WANTED 








Wanted a first class experienced agent to solicit Hebrew Busines» 
in Washington, D.C. A cinch for the right man, write or apply to 


HUSKE & SMITH, General Agents for the 


Northwestern Mutual Life Insurance Co., of Milwaukee, Wis. 
Union Trust Building, Washington, D. C. 





THE MUTUAL LIFE ASSURANCE CO. OF CANADA is the BEST 
COMPANY on the AMERICAN CONTINENT for the real live wire. 


ESTABLISHED SINCE 1870 and with a record UNPRE- 
CEDENTED FOR PROFITS TO POLICYHOLDERS. 

The following statement shows the surplus earnings of the Com- 
ne for the past five years compared with the Annual premiums 
received during that period. 


1907 21.99% 1908 22.367, 1909 24.49% 
1910 27.39% 1911 29.79% 


THE PROGRESSIVE CITY OF MONTREAL with a population 
of nearly ONE MILLION is one of the BEST FIELDS TODAY FOR 
THE AG ENT. We have oo te openings for two real live wires, 
write for particulars and all information to 


T. JONES, Manager, ‘* Star Bldg.,’’ Montreal, Can. 





Agency for the Island of Cuba of 
The Liverpool and London and Globe 


Insurance Company, Ltd. 





This Company will issue BINDERS on risks in the Island of 
Cuba, at their New Vork Office, 45 WILLIAM ST. Tel. 3097 John. 





FIRE. FIRE AND BOILER EXPLOSION. LOSS OF PROFITS 
consequent upon FIRE. FIRE AND BOILER EXPLOSION. 


HAVANA OFFICE: 106 CUBA STREET 


CONFIDENTIAL 


aegotiations conducted personally by me anywhere in the United States 


If you want to buy, sell or absorb a BANK or INSUR- 
ANCE COMPANY, send for me. I will make preliminary 
negotiations secretly and diplomatically. Everything con- 
fidential in my office. All negotiations are made by me 
Personally. Nothing is intrusted to the mail. 


E. A. GRANT, 901 Garfield Building, Cleveland, Ohio 








STOCK SALESMEN 


A NEW FIELD GOOD LEADS 


We want ten high class insurance stock salesmen, men of ability and characte: 

A going Live Stock Insurance Company, now writing insurance and backed lead 

ing Bankers and Business Men is increasing Capital Stock. This is a LIVE, I 

fory, Good commissions and gout leads. Address “LIVE: STOCK” cae of Te 
b commissions = ' 

Spectator, P. O. Box 1117, New York City, N. a. 
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fe, pps 

kus rea demand yor muance 
ow the Reatroe, Fund Clan of é 
Menclartle Life ersciclin of Gialis fs 
Drol uo a brn hei Love. addres Vette be 







opportunities to Plea egt rat : 














WANTED 
Stock Salesman 


In the middle west on an easy selling, 
clean, high grade proposition. Leads 
furnished. Address ‘‘M.A.S.,’’ care of 
The Spectator, P. O. Box 1117, New York 
City, N. Y. 





An interesting proposition to those carrying 


FRATERNAL INSURANCE 


Liberal Commission to Agents 


AMERICAN SERVICE UNION, 220 Broadway, N. Y. City 











Columbia 


Casualty 


Company 
LaFayette, Ind. 


DAN. W. SIMMS . - - President 
M. G. TRAUGH - - Sec’y and Treas. 


WE CAN USE A FEW HIGH CLASS 
STOCK SALESMEN 
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Figency Wants. Higencp Wants. 
NOTICE connie SHO. A CARDEN, General Counee! 


to Stock Salesmen and Fiscal Agents 


A broker, handling a life proposition, assuming stock- 
holders in insurance companies, banks, etc. (especially life 
companies) are prospects, will pay reasonably for lists of 
stockholders. Give full particulars, name of company, 
number on list, general section where they reside, etc., in 
first letter and address “‘A.N.C., Broker,” care of The 
Spectator, P.O. Box 1117, New York City, N. Y. 





Splendid opportunities for live Life or 
Health and Accident salesmen under the 
best climatic conditions on earth. 


Address ‘* BUSINESS ”’ 


care of The Spectator, P.O. Box 1117, 
New York City, N. Y. 





OUR ACCIDENT AND HEALTH POLICIES 
ARE IN A CLASS BY THEMSELVES 


SPECIAL ( Commercial Claims Paid Monthly 
Featourss: } Industrial Claims Paid weekly 


Capital and Surplus over - - $200,000.00 


Agen Openings in Illinois, Indiana, Michigan, Kentucky, West 
Vi == & Pennsylvania, Mississippi, Minnesota, Texas and California 


For top commissions and square dealing, address, 


M2eranp ((asuALry (jompany 


CHICAGO 











Insurance Exchange 












INSURANCE COMPANIES 








Is your capital impaired or 
depleted, if so, communicate 
with “ BANKER” 


care of “ The Spectator” 
P. O. Box 1117 
New York City, N.Y. 














Republic Trust Company 
Authorized Capital, $5,000,000.00 


Organized for the purpose of transacting a general surety 
trust and miscellaneous insurance business 
(except fire, life and marine). 

MAIN OFFICE, DALLAS, TEXAS 


First Class Stock Salesman Wanted 


Address A. SILVERS, Vice-President 
810-11-12 Wilson Building, DALLAS, TEXAS 








THEIS BROS. 


25-27-29 West Market Street, Wilkes-Barre, Pa. 


GENERAL AGENTS FOR PENNSYLVANIA 
excluding Allegheny and Philadelphia Counties 


German Fire Insurance Company, Pittsburgh; German-Americar Insurance C pany, 
Pittsburgh; Keystone Underwriters, Pittsburgh icine 


United States Lloyds Automobile Department 
AGENTS WANTED in all protected Towns and Cities 





Prominent Agents and Brokers. 
LEON IRWIN & CO., Inc. New Orleans, La. 


General Agents Loulsiana and Mississippi 
TWENTY YEARS’ EXPERIENCE 
Hamburg-Bremen Fire Insurance Company of Hamburg, Germany 
Stuyvesant Insurance Co. of New York Western Empire of Spokane 
National Lumber Ins. Co. of Buffalo,N.Y. Frankfort General Ins. Co. of Germany 
Lumber Insurance Co. of New York New York Plate Glass Ins. Co.’ of .N. Y 
Maryland Casualty Company (Bonding Department) 




















PERCY B. DUTTON ROCHESTER, N. Y. 


NEW YORK STATE MANAGER 


HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
TEUTONIA FIRE INSURANCE CO. OF PITTSBURGH, PA. 























G, McKAY MORANT & CO. 


INCORPORATED INSURANCE BROKERS 
7 QUEEN VICTORIA ST., LONDON, E.C. 
AND AT LLOYD'S 


nsurances and Reinsurances of every description. Surplus Lines a Specialty 
Correspondence Invited. Established 1887. 





L. PETTIBONE & CO. General Agents 
. 9 CLINTON STREET, NEWARK, N. J. 


Hawkeye and Des Moines Fire Insurance Company 
Ohio Pennsylvania New Jersey Delaware 





W. C. Bennett ESTABLISHED 1869 J. Burns Allen 
HARLES TREDICK & CO. Insurance Agents 


and Brokers, 339 Walnut Street, Philadelphia, Pa. 
Special Attention Given to Surplus Lines 


Fictuarial. 


DAVID PARKS FACKLER 


Ex-President Actuarial Society 


EDWARD B. FACKLER, LL. B. 
Fellow Actuarial Society 


CONSULTING ACTUARIES 














35 Nassau Street, New York (Rooms 1403-4-5) 





~rowo 
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Insurance Lawyers, 








Actuarial. 
ST. LOUIS NEW YORK 
JOHN F, ROCHE, F. A. S. 
CONSULTING ACTUARY 
55 LIBERTY STREET NEW YORK 





WALTER C. WRIGHT 


CONSULTING ACTUARY 


Accurate Work 
Accounts Systematized 


Successor to ELizurR WRIGHT 


Thorough Experience 
Examinatiens_ Valuations 





141 MILK STREET, Rooms 948 and 949, BOSTON, MASS. 





Western Union Code 


M M. DAWSON, F. I. A. 
i CONSULTING ACTUARY 
Member of the Actuarial Society of America, Fellow of the Institute of Actuaries 
Member of the Deutscher Verein fuer Versicherungs-Wisserschaft, etc. 
141 BROADWAY, NEW YORK CITY 


CHARLES J. HARVEY, F.1. A. 
CONSULTING ACTUARY 
207 Fenimore St. (Flatbush), Brooklyn, N. Y. 
TELEPHONE, 6896 FLATBUSH 


Author of the Valuation System fcr Industrial policies in general use throughout the 
country. The late John A. McCall, Ex-Superintendent of Insurance of the State of 
New York, in commenting upon Mr. Harvey’s valuation system, said that but for it 
the great Metropolitan Life Insurance Co. would not be in existence. 


J. H. NITCHIE 


Cable Address, “Actuary.” 











ACTUARY 
19 SOUTH LA SALLE STREET 


1219 Association Building 
Telephone, Central 739 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., 


H W. BUTTOLPH 
CONSULTING ACTUARY 


CHICAGO 





DENVER, COL. 








HUME-MANSUR BUILDING, INDIANAPOLIS, IND. 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 


856 PEOPLES GAS BUILDING, 
Telephone Randolph 1530 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


813 HUME-MANSUR BUILDING, INDIANAPOLIS, IND. 





CHICAGO 











fire Protection Engineer, 


FREDERIC C. MOTT 


FIRE PROTECTION ENGINEER 
WILLIAM R. HEWITT Associate Engineer 


185 WILLIAM STREET, 
Telephone 3037 John 








NEW YORK 








Specialist on Insurance Law, Casualty, Life, Fire 


ROBERT A. BEGGS, Attorney at Law 


SUITE 602 BAILEY BUILDING 
PHILADELPHIA, PA. 


REFERENCES TO INSURANCE COMPANY CLIENTS ON REQUEST 


HENRY W. BULLOCK, 
Attorney-At-Law 


SUITES 415-416 LAW BLDG., INDIANAPOLIS, IND. 


Corporation and Insurance Law, Life, Liability, Ete. 
Practice in all State and Federal Courts, 


References— Fidelity Trust Co., 





W. H. O’Brien, Auditor of State, Indianapolis 





IRELAND 


GEORGE McILDOWIE & SONS, Attorneys-at-Law, Belfast, Ireland. 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, Atna Life, John Hancock, 
Mutual, Illinois, Life Boston Mutual, and American Consul at Belfast. Cables: Macildowie Belfast 








Casualty Insurance Examiners and Adjusters. 


C. H. HARBAUGH, M. D. 


Accident and Health Claims Investigated and Adjusted in Any Locality 
Many years successful experience in handling large claims of this nature 


Specialty—EXPERT MEDICO-LEGAL WORK 
4343 SOUTH BROAD ST. +- -t- §$PHILADELPHIA, PA 














Onsurance Binder. 


Bookehinding 


Be goode bookes in ye fine bindings 
make we tokens to 
Ye Ladies of Caste and Culture 
Ye Booke lovers can have samples and 
prices for the asking. 
: Island Hiew Plare, 
@. A. Sullivan, New Rarhelle NG. 
Bookebinding of Everie Description. 


























THE ADJUSTER’S MANUAL 


By C. H. HARBAUGH, M.D. 
Expert Examiner and Adjuster 


The Standard Pocket Manual on the Adjustment of 
Accident and Health Claims. 


Adjusters settling accident and health claims consider this manual indis- 
pensable in convincing claimants of the merits and duration of a claim. The 
Adjuster’s Manual gives prominent signs and symptoms arising from accidents 
and diseases, the probable length of house confinement and the duration of 
total and partial disability. It is used and endorsed by all successful adjusters 
and is recommended by the claim department of every leading casualty com- 
pany in the United States and Canada. 


Price, in flexible leather binding, $2.00 per copy. 
Liberal discount on orders of 100 or more cop 


Address all orders to 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: (Sole Selling Agents) 135 Wittiam STREET, 
INSURANCE EXCHANGE NEW YORK 
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“Equitable” 


The backing of one of the largest and strongest 
financial institutions in the world. 

A Participating Company. 

A Prompt Paying Company. 

Of the 5,089 domestic death claims paid by the 
Equitable during I911, 5,035 or nearly 99 per 
cent were paid within one day after receipt of 

“Proofs of Death.” 

} A Company whose policies are standard contracts, 
drawn to conform to the insurance laws of New 
York and other States. 

A Company issuing every desirable form of insurance, 
including Corporation Insurance, Income Insut- 
ance, Employé Insurance, Home Purchase Insur- 
ance, Joint Life Insurance and a large variety of 
Annuities. 

A Company sufficiently large and strong to insure 
applicants for large amounts under a_ single 


policy. 


Some of the Good Things Enjoyed by Equitable Representatives 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society of the United States 
165 BROADWAY, NEW YORK 


Advantages 


A Company whose policyholders include the world’s 
Captains of Industry whose identification with the 
Equitable is in itself an endorsement. 

A Company granting insurance to sub-standard 
physical risks—bringing protection within the 
reach of applicants who might otherwise be 
deprived of it and saving business for the agent. 

A Company which insures women at the same premium 
rate as men. 

A Company whose canvassing documents are compre- 
hensive, adequate and attractive. 

A Company engaged in a broad “conservation of life” 
movement,—aiming to lengthen the lives of its 
policyholders as well as insuring them. 

A Company that has withstood every conceivable 
test,—wars, financial panics, epidemics, and 
lastly, a great fire. 

The Society has openings in practically every State 
for energetic agents of character and ability. 
Address 

















A General Agency is open 
in the State of 
PENNSYLVANIA 
For one of the best Old Line 
Companies in America. 
Write “‘B”’ 

Care of The Spectator 
P.O. Box 1117, NewY ork City, N.Y. 











Royal Exehange Assuranee 


OF LONDON 


UNITED STATES OFFICE 
92 Willlam Street 


R. D. HARVEY, United States Manager 


NEW YORK 


—~ 


GRINNELL’S ESTIMATOR AND BUILDERS’ POCKET COMPANION. 


This little hook, while primarily designed for the use of cont: actors, masons, etc., 

is of especial value to FIRE INSURANCE ADJUSTERS ., treating of all branches 

of building from excavating to finishing. By its aid the cost of an ordinary build- 

ing can be calculated in fifteen minutes. With supplement, it contains 80 pages 

of tabular and other information, printed in vest-pocket size, substantially bound. 
Will be mailed to any address on receipt of $1.00. 


THE SPECTATOR COMPANY, = 135 William Street, New York, 


Chicago Office, Insurance Exchange 











ERIE 





Splendid Opportunities for Men of Managing Size. 


Glad to submit details of DIRECT CON- 
TRACTS and POLICIES that SELL. 


SCRANTON LIFE INSURANCE CO. 


ALTOONA 


SCRANTON, PENN. 
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A Valuable Aid to Life Insurance Agents 





The Monthly Income Policy 


By W. T. NASH 


A booklet containing instructions to Agents 
relative to the advantages of the monthly income 
form of insurance. 


Arguments Clearly Set Forth Hints, Instructions and Aphorisms. 

The publishers have issued two editions of this work, one being 
in cloth binding, for permanent use by the life insurance canvasser; the 
other in heavy paper binding. 


PRICES 
Cloth Binding Heavy Paper Binding 

DG BUS og ciscsnetees $ .50 POE OO io vecsetidiecks $ .30 
BS GORD: occ cc cccess 4.00 BON cicccsecccces 2.00 
Me = he vankehieadaes 15.00 a ie sdecds 6.00 
RS ee 25.00 MT ON erate boxes 10.00 
BS ee Sac acgh ey Se: cndctvennconas 40.00 
Se cee Meses 150.00 GE Ce avisreccaseins 60.00 





An Auxiliary Publication 


Safeguarding the Home 


A leaflet pointing out to prospects the advantages of monthly 


income policies. 
Send 6 cents for sample copy. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WittiAm STREET, 
INSURANCE EXCHANGE NEW YORK 








STOP! 
LOOK!! 
LISTEN!!! 


STOP a moment and consider whether or not you are 
approximating a maximum capacity as a producer 
of life insurance: whether you are taking advantage 
of the latest and best systems: whether you are 
using the most convincing arguments. If you 
are not sure of yourself you should 


LOOK about and see where and how you can 
develop yourself into a top-notch producer, without 
taking any time from your duties. There is a way 
and if you will 


LISTEN to us, we can help you to develop your- 
self through our widely endorsed system of teaching 
life insu ance salesmanship by correspondence— 
if you have any sand in your craw at all. 


Today is the day to find out about us 





American School of (Life) Insurance 
P.O. Box 617 


LOUISVILLE, KY. 




















New England Casualty Company 


4 Liberty Square, BOSTON, MASS. 














Incorporated Massachusetts 


Laws 


under 

















Fidelity and Surety Bonds, 
Liability Automobile 
Property Damage, 
Burglary and Theft, 
Accident and Health Insurance. 


Good Territory Open to Responsible Men 


Pt Come West and make a 
ER Fresh Start with a 
Young Aggressive Company 


UNDER FAVORABLE CONDITIONS OF 


Climate and General Prosperity 
Life, Accident, Health Insurance 
One Policy—One Cost 
Guaranteed Dividends 


LIBERAL CONTRACTS T TO GOOD MEN 
Washington, 














SEATTLE, U. S. 





(A legal reserve Company) Backed ou EIGHTY LEADING MEN 
H.0, HENRY, B. W. ANDREWS, MORGAN, as B, MORGAN, 
President. Vice-President, 2d Vice-President and Actuary. General Manager, 











“The Company of the South” 


A steadily increasing business is proof of public 
confidence in the Empire Life and its manage- 
ment. Increase in new business in Georgia alone, 
for the past twelve months, was $3,264,615— 
leading all other companies. 


A good money making proposition to live agents. 


EMPIRE LIFE INSURANCE CO. 


OLD LINE, MUTUAL, LEGAL RESERVE 
Home Offices’ - - Atlanta, Ga. 














UNION NATIONAL ACCIDENT COMPANY 


LAPAYETTE BUILDING “t- ote PHILADELPHIA, PA. 


Issues most liberal Accident and Health Policies 
both Commercial and Industrial 


GIVES { Prompt and satisfactory settlement of all claims, 
absolute protection to all agents and brokers. 


Agents Wanted in all Unoccupied Territory 


W. VAN WINKLE 
General Manager 


JAMES A. FLAHERTY, Esq. 
President 
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Bag SSUES GUARANTEED CON 








. Good men, whether experienced in life 
insurance or not, may make direct con- 


JOHN P MUNN, M.D |L 


PRESIDENT) 

PIMANCE COMMITTES tracts with this company, for a limited ter- 
CLARENCE H. KELSEY ritory if desired,and secure for themselves, 
enue H tne in addition to first year’s commission, a 

Benker renewal interest insuring an income for: 


the future: Address the Company at its 


EDWARD TOWNSEND 
Home Office, No. 277 Broadway, N. Y. 


Pres, eaporters @ Traders Nat. Bank 
a 
































J’ R BOYD, President W. L. TAYLOR, 2nd Vice-Pres. & Gen. Mgr 
KEITH McCANSE, Secy. and Asst. Treasurer 


MISSOURI FIDELITY AND 
CASUALTY COMPANY 


Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, 
Plate Glass, Accident, Health, Steam Boiler, Liabil- 
ity and Industrial Accident and Health Insurance. 


BEGAN BUSINESS MARCH 1, 1911 
Net Surplus to Policy Holders.......... $339,074 
‘Agents wanted for unoccupied territory 


New and Attractive Policies Liberal Commissions 
Correspondence Solicited 








Bankers Life Company 


DES MOINES, IOWA 
ERNEST E. CLARK, President 


ORGANIZED 1879 


Exceptional record during thirty-one years for 


LOW RATE OF MORTALITY 
ECONOMY OF MANAGEMENT 
PROMPT PAYMENT OF CLAIMS 


Gross Assets over $18,200,000 





SIGMUND W. MEYERFELD, General Agent 
Harris Trust Bldg., Chicago, III. 


AGENTS ViSKTS. 


(TRADB MARK) 














LIFE 
INSURANCE 





This isa memorandum book of 32 pages and cover, which is a handy thin, 
tor general agents to place in the hands of their solicitors, enabling them to keep 
ad y r of their visits on every prospective applicant. Hach book when 
filled in will contain records of 32 intending applicant 





which can be laid aside 
for future reference. Agents will find it always useful to carry a of 
‘‘ AGENTS’ VISITS” in the vest pocket. Prices of Life Insurance Agents’ Visits 
Single copies,.....sssccssses $o 10 100 copies peugvoevestonerons $ 400 
12 copies pecenetsédegsersesese 1 00 Me. |. sseddsrcecncs aves 15 00 
O6: = Sowependtesecdebece> I 50 ee. PP. Cc eccuseeperevens 22 20 
We  * pevkeesdnctevsesratee 2 50 MDL. ptapepesenesvroues 10c 00 





On all orders for 500 copies or more the publishers will print the presenta. 
tion card of the company or general agent ordering on the back cover of the 
edition supplied, without extra charge; on orders less than 500 copies, the price 
for printing card is $2.00, Orders for from x to 12 copies must be prepaid, 


THE SPECTATOR COMPANY. 


A System and Accounting 
for a Life Insurance Company 


Facilitates Accurate and Constant Knowledge 
of Every Phase of the Life Business 


This new book is written and compiled by J. CHARLES 
SEITZ, A.B., F.A.1I.A., who is well known as an able and 
practical man in connection with the mathematics and 
accounting of life insurance. It gives a mass of details, in 
concise form by means of numerous ruled forms, descrip- 
nes and explanations, and is a consulting expert always 
at hand. 


A practical guide for Directors, Officers and Em-= 
ployees of Life Insurance Companies, State Insurance 
Officials, Public Accountants, Universities and Colleges. 


In seven divisions: General Dept., Agency Dept., 
Medical Dept., Policy Dept., Accounting Dept., 
Renewal Dept., Actuarial Dept. 


Send for circular. 


SAVES TIME, MONEY AND ANNOYANCE 


This valuable book saves the time, labor and cost of 
employing expert talent. It is 12 inches by 9 inches in 
size and is printed on heavy paper with wide margins. 


PRICE, $25.00 PER COPY 








THE SPECTATOR COMPANY 


CHICAGO OFFICE: 
QNBURANCE ExCHANGE 


135 WittiaAm STREET, 
NEW YORK 
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American Life Insurance Company 


Home Offices, DES MOINES, IOWA 





Adequate capital and surplus, standard policy forms, annual divi- 
iend and non-participating contracts, liberal policy conditions an4 
guaranteed values, no contested or compromised claims, low premium 
tates, satisfactory dividends, full reserve on policies protected by 
approved securities with State of Iowa are strong selling points in 
favor of thisCompany. Territory open in Iowa, Illinois, Oklahoma, 
Kansas, Nebraska, South Dakota, North Dakota, 

Correspondence with agents invited. 





Union Casualty Insurance Co. 


Home Office 
Union Casualty Bldg., S. W. Cor. 3rd and Walnut Sts. 
PHILADELPHIA, PA. 


General Agents wanted in Pennsylvania, Ohio, New Jersey, Mary- 
land, District of Columbia, Michigan, West Virginia and Delaware. 


Mercantile Burglary 
Residence Burglary 
Safe Burglary 

Plate Glass 

Liability 


Elevator Insurance 


INSURANCE =tomotie Lieite 


Health 


The Ridgely Protective Association 
WORCESTER, MASSACHUSETTS 


For Odd Fellows Only 
Incorporated 1894 





Assets, January 1, 1912....... Et pep tp e te eee $361,736.48 
Liabilition; including Cagle sis oo sis'sjp nob divine cpeceeccekec 160,779 .93 
DE od vce ah vis. Sgtaaeey Conia aaa + ae hkanine vel tate 200,956.55 
CODNOGS COGN « os sn +'o ucvieclg as Maksim cnsnensdecebad 100,000.00 
Surplus to Protect Policyholders.................0.-000055 300,956 . 55 


Licensed and Transacting Business in 28 States 








General Fire Assurance Company 
OF PARIS, FRANCE 
ESTABLISHED 1819 


The OLDEST and STRONGEST Fire Insurance Company 
of France 
AGENCIES desired in the principal cities and towns 


FRED. S. JAMES & CO. 
United States Managers 3 3 123 William Street, NEW YORK 
























INTERSTATE LIFE & ACCIDENT Co. 


CHATTANOOGA, TENN. 
(BEGAN Businzss Juuy, 1910) 


GAINS IN 1911 





In Admitted Assets - ~ - > “ - ” $46,551.58 | 
In Premium Reserve - - - - = - ~ 2,640.79 
In Contingent Reserve - . - - - ~ 3,200.00 
In Paid-up Capital Stock - - - ~ ~ ~ 27,050.00 
In Admitted Surplus over Liabilities - . . 8,280.90 
In Surplus as to Policyholders - ~ - - - 35,330.90 


We need District Managers for four leading 
Southern Cities. Write to-day. 


H. D. HUFFAKER, President I. A. WHITTLE, Secretary 


Real Help for the Agent 


We have just placed a contract for advertising that will reach one 
out of every three farmers in Ohio, the most prosperous farming 
State in the Union. Direct leads will be secured for agents to 
develop. All your time can be devoted to closing business. We 
can use a few more live men—real producers—in this work. 


The Toledo Life Insurance Co. 
601-619 Nicholas Building TOLEDO, OHIO 











LUMBER UNDERWRITERS 


66 BROADWAY, NEW YORK 


FIRE INSURANCE 


Specialize on Lumber, Woodworkers and Sprinklered Risks 


Accept Re-Insurance on Sprinklered and Heavy Valued Risks 
throughout the Metropolitan District 














THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS BLEVATOR 
COMPENSATION GENERAL LIABILITY 





LONDON GUARANTEE & ACCIDENT COMPANY, LTD. 
OF LONDON, ENGLAND 

Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 
F J. WALTERS, Resident Manager ‘ io aaa John Street, B Ney York 
JosHUA G: HARVEY, Jr., Resident Agent 219 E. German Street, Baltimore, Md. 





T. J. McCOMB, President and Actuary 
Ex-Insurance Commissioner of Okla. 


THE JEFFERSON LIFE 
INSURANCE CO. 


OKLAHOMA CITY = = OKLA. 


Want Industrial and Ordinary Agents in 
Oklahoma 


For contracts and Ome” Colcord Bidg., Oklahoma City, Okla. 








Western & Atlantic Fire Ins. Co. 


NASHVILLE, TENN. 
Capital, $200,000.00 Surplus, $122,760.50 








At present operating in Pennsylvania, Ohio, . 
land, Virginia, West Virginia, Tennessee, paneer 
Alabama, Louisiana, Indiana, Illinois and Colorado. 
GEO. S. PARKES, President PAUL ROBERTS, Vice-Pres. and Treasurer 
J. W. HANDLY, Secretary H. H. RIMINGTON, Manager 
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Men who have Brain, Energy, Character and an 
agent’s contract with the 


North State Life Insurance Co. 


KINSTON N. C, 


can rapidly accumulate Cash Capital. This is a 
Carolina Company, and has more Carolina lives 
insured than any other Carolina Company. It 
operates only in the Carolinas. 


N. J. ROUSE, Pres. J. A. HERNDON, Gen. Mgr. 








} — GOOD PLACES FOR | 
: : MEN WHO WORK 





Liberal Contracts to Live Wires. 
Policies contain provisions for both 
Natural and Accidental Death. 


NEW YORK SAFETY RESERVE FUND | 


SYRACUSE NEW YORK {¢ 




















German American 
Insurance Company 
New Pork 
STATEM CAPITAL 1i9i2 


$2,000,000 


RESERVE FOR ALL OTHER LIABILITIES 


9,548.9 


NET SURPLUS 


8.802.413 


THE MONONGAHELA UNDERWRITERS 


Created to protect the business and agents of the MONONGAHELA INSURANCE 
COMPANY, established 1854. when that Company was absorbed by the AMERICAN 
UNION FIRE INSURANCE COMPANY, 


THE PITTSBURGH FIRE INSURANCE COMPANY 
Established 1851 of Pittsburgh, Penna. 


THE GERMAN FIRE INSURANCE COMPANY 
Established 1867 of Wheeling, W. Va. 


EASTERN DEPARTMENT 
Manhattan Life Building Philadelphia, Pa. 


The well established record of this office for promptness and fairness will be 
maintained, and our facilities are better now than ever before. 


FRANK C. STURTEVANT, Manager 


Metropolitan Casualty Insurance Co. 
OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 


Home Office, -  - - 47 Cedar Street 





CHARTERED 1874 


POLICIES 


OF THE MOST APPROVED FORMS 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


EUGENE H. WINSLOW, Pacsioent 
DANIEL D. WHITNEY, Vice-President S. WM. BURTON, Secretary 
ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 


PEOPLES LIFE INSURANCE COMPANY 


FRANKFORT, INDIANA 














$182,000.0@ on Deposit with Indiana Insurance Department 
$125,418.31 Surplus Protection to Policyholders 
For Each $100 of Liabilities we have $304 of Assets 


NEW STANDARD POLICIES. LOW RATES. DISABILITY CLAUSE, 
GUARANTEED SETTLEMENTS. ECONOMICAL MANAGEMENT. 








’ A few top notch contracts to Insurance producers with experi- 
* ence, character and ability. Address the Company. 








20,351.395 


fieneral Agents Wanted in inouna 


ACCIDENT AND HEALTH INSURANCE 


PREMIUMS—Monthly, Quarterly, Semi-Annually 
or Annually 


$100,000 Deposited with Insurance Department of Indiana 


W. R. SANDERS, General Manager 


Executive Offices, CINCINNATI, OHIO 
Liberal Contracts to Live Men Who Can Handle a General Agency 





American Liability Company 









Honest Contract, sold by Honest Men, by Honest Methods 
GREAT oy Permanent connection for desirable agents 
NoRTH E to sell life insurance 

LIF ie NEAL BROWN, President 

bins WILLIAM A. FRICKE, Vice-President and General Manager 


s | 
“ A 














e * e 
Dissatisfied ? 
ade 
IF you have done your best for the company 7 now represent and are looking 
for an opportunity to do still better work we should be glad to hear from you. 


WE HAVE TO SELL WHAT THE PUBLIC WANTS: 


A sonqnstio’ ting policy with everything in it GUARANTEED by the Compul- 
Deposit Liga roe Soo — «i 


Write to-day for DISTRICT MANAGERS CONTRACT. 


SoutherNationay ; fe 
Insurance Company 


Louisville, Ky. 








ED. L. WILLIAMS, President 











ESTERN ASSURANCE COMPANY 
OF TORONTO Incorporated 1851 





HON. GEO. A. COX, President 
W. R, BROCK, Vice-President 
W. B. MEIKLE, General Manager 





UNITED STATES STATEMENT, JANUARY Ist, 1912 


ASSETS ee ee oe ee ee ee ee $2,404,810.30 
SURPLUS IN UNITED STATES oe 1,027,308.85 


i] 





—_: am 
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“All Kinds of 
Insurance 
on 
Automobiles” 


FIRE, THEFT, 
COLLISION, 
LIABILITY, 

PROPERTY 
DAMAGE. 


AUTOMOBILE INSURANCE EXCLUSIVELY 


AMERICAN AUTOMOBILE INSURANCE CO. 
Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE CHAS. W. DISBROW 
Chairman of Board President 

















Lhe 


of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 





OLD AGE DEPENDENCY 
in'the UNITED STATES 


By LEE WELLING SQUIER 


An exhaustive work dealing with 


Dependent Superannuation 
Causes of Old Age Dependency 
Efforts for Relief 
Plans for Prevention . 


A million and a quarter former wage-earners, 65 years of age or 
over, now incapacitated, now cost the country $220,000,000 yearly 
To obtain the data upon which the author bases his final conclusions, correspond- 
ence was entered into with some 2,000 employers of labor, corporations, and city, 
state and other government officials, and many of the plans adopted for alleviating 
old age dependency are elaborately described. a 
Mr. Squier finds that government pension plans for old and worn-out citizens 
have worked well in other countries, and he believes some plan of this nature will be 
adopted in the United States. 
book contains 360 pages, is replete with bibliographical references and is 
thoroughly indexed. 
PRICE PER COPY, DELIVERED, $1.60 


THE SPECTATOR COMPANY 


Cricaco OFFice: 135 Wituiam STREET; 
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Mr. Insurance Producer ! ! 
We Can Appreciate You! ! 


We Have a Company for the Agent. 
Salable, Attractive Policies * 


MAJESTIC LIFE ASSURANCE CO. 


INDIANAPOLIS, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 


Address 
U. W. DOWNEY, Vice-Pres. 
Agency Director 


JAMES M. CRUME, 
President 








AMERICAN UNION FIRE "crPnissions” 


(Organized and Incor- 
porated Under the 
Laws of Pennsylvania) 


CAPITAL $500,000 
FULL PAID 





JAMES F. STONE, President. 331-337 Walnut Street, PHILADELPHIA, PA, 
Correspondence invited from Agents Where Not Already Committed 














/‘ It would seem, from the records, that the desire is to 
furnish absolutely safe insurance protection as well as to 
make money for the stockholders, and the evidence seems 
to point to the fact that the furnishing of safe insurance 
protection comes before that of making money for the 
stockholders.” 

The above is from the report of R. C. Burton, Actuary 
of the Department of Insurance and Banking of Texas, on 
his examination of the 


Fort Worth Life Insurance Co. 


If you desire to represent a Company of this type in Texas, 
Address B. P. BAILEY, Genl. Mgr., Fort Worth, Texas. 





LONDON AND LANCASHIRE FIRE 
INSURANCE COMPANY, L*. 

‘LONDON & oF LIVERPOOL, ENGLAND. 

LANCASHIRE — 


NEW YORK DEPARTMENT: 
57 AND 59 WILLIAM STREET 


Le i 


A. G. McILWAINE, Ja, MANAGER. 








What You Desire is Coming to You 
No “‘ifs’”’ “ands” or “buts,” the 


Great Eastern Ultras 


NEW Ordinary Accident and Health Insurance Contracts 
are what YOU DESIRE and what YOU CAN SELL 


Get next ! 


GREAT EASTERN CASUALTY CO., 











55 JOHN STREET 
NEW YORK 
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THE SAME BRIGHT STORY! 


Our new business for the first ten months of 1912 was far 


larger than for the same months of 1911. Each month was 
a gain month. Reasons: Unexcelled policy contracts, satis- 
fying dividends, low net cost, agents that stick, Massachu- 
setts prestige, and a nation-wide reputation for proper 
treatment of policyholders. 


We occasionally have a ee agency opening. 
Good opportunities for district agents. 


JOSEPH C, BEHAN 
Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 
Incorporated 1851 





NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD 8S. BROWN & CO., General Managers 
1 Liberty Street, New York 


oeern W. B Special 


Richton Ave., Detroit, as oreael 


72 Kilby Street, Boston 
W. P. RAY, Special Agent H. W. CRANDALL, 8 Agent 
Terre Haute, ia Merriam Pe al 


C. C. CRANDALL, Special Agent, Cambridge Springs, Pena. 








inal 








Georgia Life Insurance Company 
MACON, GA. 





W. E. SMALL, President 





Chartered with a capital of $1,000,000 to write LIFE AND CAS- 
UALTY INSURANCE—Attractive Policy Forms—Liberal Agency 
Contracts. Capable men of proved ability wanted to represent the 
Company. Address 

AGENCY DEPARTMENT 
GEORGIA LIFE INSURANCE CO., MACON, GA. 


S. W. GOSS, Vice-Pres. 





MEN OF CHARACTER AND ABILITY 


can get Direct Contracts and Life Renewals 


with the 
Security Life Insurance Company 
OF AMERICA 


W. 0. JOHNSON ~ PRESIDENT 
COMPANY HAS OVER $1,000,000 OF SURPLUS 
Write Today for Terms. 
The “Rookery,” Chicago 








HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE CO. 
OF NEW YORK 
Capital, $400,000 
Home Office: 84 WILLIAM ST.,NEW YORK 

















am ae 











FIRE, TORNADO AND AUTOMOBILE INSURANCE 


Michigan Commercial | 


Insurance Company 
LANSING, MICH. | 


Total Assets - - $1,104,776.10 
Surplus to Policyholders 482,759.67 


F. D. Bennett, President Robert Henkel, Vice-President 
‘ A. D. Baker, Secretary and Treasurer 
’ B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass’t Secretary 


we mini 























LIVE PRODUCERS 


will do well to investigate our 


ECONOMIC POLICY 


a new form now being printed. 

GOOD OPENINGS 
Address ARTHUR O. MAIN, Gen. Mgr. of 
Agencies. 


THE COMMERCIAL LIFE INS. CO. 


INDIANAPOLIS, INDIANA 








** Strong as the Strongest’ 


The Northern Assurance Co. 


(Ltd. of London) 
Organized 1836. Entered United States 1876 


Losses paid, — - - - ™ . . 
Losses paid in United States, - - - 


$85,000,000 
$28,000,000 


“*--- > ° Bastern and Southern Departments: : 


55 JOHN STREET - = -« 


JOSEPH STOUT, President CAPITAL, $100,000.00 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 


COMMENCED BUSINESS JULY 1, 1910 
NEARLY $2,000,000.00 INSURANCE IN FORCE 


STOCK SALESMAN WANTED 
ONE OF THE BEST PROPOSITIONS EVER OFFERED 





_ Extracts from Report of Examination of 


Southwestern Life Insurance Company 


DALLAS 
By the State of Texas, July 2, 1912 





“The affairs of the Company are most ably managed 
and all its records are in excellent shape. 

“The treatment of policy-holders has been fair and 
equitable and claims have been promptly paid. Evidences 
are not lacking that the Company enjoys the confidence of © 





NEW YORK 





the insuring public, a confidence apparently well deserved.” 
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BRADBURY’S 
Workmen’s Compensation 


AND 


State Insurance Law 
OF THE UNITED STATES 


A critical analysis and a lucid explanation of the statutes 
of all the States which have passed compensation laws, 
with the texts of the various statutes, also the British 
Compensation Act, together with the decisions in full 
on the constitutional questions involved. 


BY 
HARRY B. BRADBURY 
OF THE NEW YORK BAR 


Bound in Buckram, Price, $6.00 per copy 
THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WILLIAM STREET, 
INSURANCE EXCHANGE NEW YORK 


THE INTERSTATE CASUALTY COMPANY 


BIRMINGHAM, ALABAMA 


Writing Liability, Workmen’s Collective, Acci- 
dent, Health, Disability, Automobile, Fly-Wheel, 
Plate Glass, Steam Boiler, Burglary and Theft, and 
Surety Bonds; 


And Now Licensed in the States of 


Alabama, Florida, Georgia, Louisiana, Mississippi, 
Tennessee and Kentucky, solicits the patronage of 
the Insuring public in these States. 


Efficient service and prompt settlements is their 
slogan. 


‘*‘NOT IN THE COMBINE” 


Correspondence invited and immediate attention given. 








Principles of Insurance 


(Life, Accident, Health and Liability) 
By W. F. GEPHART, Ph.D, 


Aswietennio Stave University 
A new work for students, agents, managers 
and purchasers of insurance. 
A clear explanation of the principles under- 
lying life, accident, health and liability insurance. 


PRICE, CLOTH BOUND, $1.75, DELIVERED 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: A , 
beste ibe Sole Selling A gents beat oper gpg 














Prudential Casualty Co. 


HOME OFFICE 
INDIANAPOLIS 


STRICTLY A CASUALTY COMPANY 


Lines written 
Automobile Liability, Property Damage, 
Collision, Employers’ Liability, Public, 
Teams, Elevator, Workmen’s Collective, 
Workmen’s Compensation, General Lia- 
bility, Physician’s Liability. 


Commercial and Industrial Accident & Health 
Burglary - - - Plate Glass 














A VALUABLE INSTRUCTOR 


LIFE INSURANCE SALESMANSHIP 
THOMAS J. HENDERSON 


The Life Insurance Agent who wishes to improve him- 
self in the art of salesmanship should read this book 
carefully. 

The General Agent who aims to possess an efficient corps 
of salesmen should see that his men are supplied with 
this book. 

The Company Manager who aims for perfection in his 
agency force will find this work a valuable adjunct. 

Price, bound in cloth, $1.00. Liberal discount on orders in quantities 
ADDRESS ALL ORDERS TO 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 Wittiam STREET, 
INSURANCE EXCHANGE NEW YORK 


ALABAMA FIDELITY & CASUALTY CO. 


MONTGOMERY - . + ALABAMA 





Assets over $500,000,00 


Casualty Insurance 
Service 


Bonds 
Strength 


Mr. Agent: 

We appreciate you and 
back you up with up-to- 
date Policies and liberal 
commissions. Write us at 
once for our propositions 
no matter where you re- 
side. 


HOWARD C, FORBES 


GENERAL MANAGER UNDERWRITING MANAGER 





219 enter aapgant:maeunienmnessemnniier-cener 
Repo ennew inowesurrar ceri SaaS 


pn Se nomenon 


xvii THE SPECTATOR [Thursday 








peaab*hbahhanang,s 
+ 


LON) 


+. 
avVVVVVY Vy, 
vy 
4 










H. W. EATON, Manager. "2 
G. W. HOYT. opty Manager. 
J. B. KREMER, Assistant Deputy Manager. 
T. A. WEED, Agency Supt. 


N. ENGLAND STATES, NEW YORK, NEW JERSEY, 
a PENNSYLVANIA, MARYLAND, DELAWARE, 
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hint 6cs nehnmeearbamlaeness in 9s shies tees UNue ee Cab bee el beke eR $13,784,520 .57 
NENG eked vs Ubc ewe bree enews ees bis sncwirked kandi eset 9,302,531. 97 
rN iS emai kmnbmceen ee ae ékuae a eeeN $4,481,988 .60 


As an illustration of the Company’s practice in maintaining its Assets in the United States in years of excessive 
loss the following figures may interest policyholders. 
ear. 


Assets at January 1. Income. Expenditure. Excess of Expenditure, 
SS iy KASS 6 bcos hg eKeee $3,054,361 $3,163,901 $5,122,653 $1,958,752 
ie Geiss Bo eves bs ene 3,640,450 3,733,101 4,484,999 751,898 
alk ans nn dn 4 sik neal ee wae eee: Aig vilawe yas eee 
Thus showing Excess oF ExpENDITURE in the two years Of,..........cccceeccc cece ceeeseteeeeceees $2,710,650 
Ng pera ae rr ee eee ee ee 1,110,929 


Procress of the United States Branch: Net Fire Premiums—1848, $4,519; 1858, $471,988; 1868, $1,739,620; 
1878, $2,422,126; 1888, $3,928,010; 1898, $4,979,422; 1908, $7,427, 618; 1909, $7,839,471; 1910, $8,001,144. 

Losses—The amount paid in satisfaction of fire losses in the United States to the beginning of the present year éx- 
ceeds $127,000,000. This large sum, in conjunction with the growth of the Company’s business, evinces the confidence 
of the public and the faithfulness with which the Company’s losses are adjusted and settled. 
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Salesmen Wanted 


To handle the best accident insurance for 
Business and Professional Men. On same plan 
as the Commercial Travelers Associations. 


$5,000 Policy $9 a Year 


$25 Weekly Indemnity 
ERNEST W. BROWN, Secretary-Treasurer 
INTER-STATE BUSINESS MEN’S ACCIDENT 
ASSOCIATION 


Observatory Bldg. Des Moines, lowa 


















Procrastination is the thief of time 


Be a “Live Wire” and ‘write to a wide-awake up-to-date Company for a contract 
that will open your eyes to Golden Opportunities. Address 


WESTERN LIFE INDEMNITY COMPANY 
MASONIC TEMPLE, CHICAGO, ILL. 


GEN. GEO. M. MOULTON 


J. L. MITCH 
President a 


General Agency Manager 





THE 


Employer's Liability. Assurance Corp’ 


LIMITED, OF LONDON, ENGLAND 


The Original and Leading Liability Company in the World, 
Safe and Reliable Insurance at Conservative Rates. 









Policies issued giving full protection to Employers against loss by claims from Employees 
on account of Accidents for which they are liable. 


Combination General Accident policies giving double benefits in case of railroad accidents, 
insures Owners of buildings for a nominal Premium 
against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 





SAMUEL APPLETON, - - _ Boston, Mass, 


MANAGER FOR THE UNITED STATES, 





EDMUND DWIGHT, Resident Mgr. for N. Y. State, 56 Malden Lane. New York 





‘‘FIREBRANDS’’ 


is the suggestive title of a book of short stories by Franx E. MARTIN, Secretary of 

the New Hampshire Fire Insurance Co., and Dr. Gzo. M. Davis. The stories are 

animated and interesting to children, and each conveys a moral as to the causes, 
revention and extinction of fire, with numerous i tnt ¢ so illustrations. Attract- 

ely bound and well printed. This valuable educationa’ 

Address orders to 


THE SPECTATOR COMPANY 
Sole Selling Agents for the Insurance World 136 WILLIAM ST, NEW YORK 


The FRANKFORT 
GENERAL INSURANCE COMPANY 


of Frankfort-on-the-Main, Germany 


book sells at $1.25 per copy. 








ESTABLISHED 1866 
TRUSTEES 


RICHARD DELAFIELD, Pres. of National Park Bank 
ERNEST THALMANN, of Ladenburg, Thalmann & Co, 
STUYVESANT FISH, 52 Wall Street, New York 


United States Department, 123 William St., New York, N.Y. 
Cc. H. FRANKLIN. U.S. Mar. and Att’y. 


| INSURANCES TRANSACTED 


AUTOMOBILE 

BURGLARY 

WORKMEN’S COLLECTIVE 
INDIVIDUAL ACCIDENT & HEALTH 
INDUSTRIAL ACCIDENT & HEALTH 


) : LIABILITY— 
4 Employers. General. Vessel Owners. 
Public, Landlords. Contingent. 
: Teams. Elevator.  Druggists. Physicians. 





AGENTS WANTED FOR UNOCCUPIED TERRITORY 





JNO. M. SMITH, Sec. U.S. Branch 











THE MERIDIAN LIFE 


has two good propositions open; one 
in Kentucky and one in South Dakota. 





Refer to your Pocket Index for our record, 





Address, Agency Department, 
MERIDIAN LIFE BLDG., INDIANAPOLIS, INDIANA 














COMMONWEALTH CASUALTY C0’S 


“Excelsior” “Standard Provident” and “Ideal Gold Bond”’ 
POLICIES ARE JUST THE THING. WRITE FOR AGENCY TO-DAY 


Empire Building Philadelphia 








ORTH BRITISH AND MERCANTILE 


INSURANCE CO. OF LONDON AND EDINBURGH. 
Established 1809, 


OFFICE! 


76 William Street, New York City 





Home Friendly Society 


of Baltimore, Maryland 


has grown so in popularity until it is now generally 
conceded to be ‘‘one of the leading Industrial life 
insurarce companies in America’’ issuing LIFE, 
HEALTH and ACCIDENT Policies, 


Write for 
Rates and Terms to Agents 











SOUTHERN STATES MUTUAL 
LIFE INSURANCE CO. 


aay 








CHARLESTON, WEST VIRGINIA 


Has desirable territory and favorable contracts for good 
men in Ohio and West Virginia; attractive policies, 
special features. Write to-day for rates and terms. 
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The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


% 


New Business Paid-For 





1907 . « «© «+ « $102,233,634 
"ena, atttet Yee Stee ee ee 109,685,428 
on ee a a SS ee 114,157,288 
Spee. 3p lke es 119,229,233 
Pe: Scere! ela... '« 121,234,473 


Each year larger than any in the previous 
history of the Company. 


Cc. d Busi 




















HE COST of life insurance depends on Economy 

and Efficiency of Management. 

IMPORTANT FACTS relating to The North- 
western’s business are shown by the following per- 
centages: 

Expenses Mortality Interest 
1907 11.81 4.76 
1908 10.74 4.84 
1909 10.63 4.85 
1910 10.90 4.86 
1911 10.60 — 4.98 


It is capable of easy demonstration that The North- 
western is the best Company to insure in. Hence it : 
is the easiest to sell. 

See The Northwestern's new policy contract with 
its Dividend Options, Paid-np and Endowment Op- 
tions, Options of Settlement and the Premium Loan 
Features. 

Issues Partnership and Corporation Insurance. 

For further information or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. 


























Life Insurance 
Company 


WACO - = TEXAS 


Applications Received from 
Texas during first ten 
months. of 1912: 





> 
3 
3 





nee 
33 


38 


seessees 





neo pneiee 
=Sers 
= _ 
one 

















Nov. 1, 1912 (End 31 Mon.) 


Admitted Assets,$ 1,666,648 
Insurance In 
Force - 12,443,661 


Artemas R. Roberts. 
President and Actuary 








AMICABLE LIFE BUILDING 





FIDELITY -PHENIX 
FIRE INSURANCE COMPANY 


Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix. 


Home Office Western Office 
80 Maiden Lane, New York 137.S, La Salle St., Chicago 


HENRY EVANS, President 














FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


Backed by almost illimitable resources, the 
Fidelity Underwriters policy is the strongest 
fire policy issued today. 

Gross Combined Assets , . $39,910,002 


Policyholders’ Surplus . . 22,727,588 


Home Office Western Office 
80 Maiden Lane, New York 332 S, La Salle St., Chicago 





























